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Petroleum Bazaar

FROM EDITORS DESK

Abhijit  Bhattacharya

The plunging price of oil on world markets, appears a lone bright
spot in an otherwise gloomy economic forecast.

But if we treat these lower prices merely as a gift to relieve the pain of
recent higher prices, we will blow a historic opportunity to move to-
ward energy independence and leave ourselves still beholden to foreign
powers that work against our interests each and every day.

The blessing in disguise is many nations started to look into energy
alternatives because of not only spiraling oil prices but also global
warming from the use of  oil, a fossil fuel. Renewable energy (RE) has
been catalyzed. People are now suddenly conscious of  global warming
and look for energy alternatives.

Demand plummeted, leaving unpurchased supplies soaring, catalyzing
the deep dive and the OPEC cutting down production by over one
million barrels a day. The OPEC move failed to stop the dive, hinting
that we are indeed knee-deep in recession, not just going into it.

Economic growth drives oil demand up to service that growth.
Economic decline drives oil demand down as there is no money to
service growth, or there is simply no growth. The thing to watch out
for is the new upswing in oil prices once we get out of the recession.
That could be in a year or 10, no one knows.

This issue focuses on some of the issues on bunkering our cocuntries
are facing. Inspite of  having such a long sea coast, export and imports
and grwoing economy, we do not achieve much of  bunkering compared
to world lcoations.

The major factor for the tardy growth of the bunker market is the
price factor. With the bonded bunker prices in India being almost 50
per cent higher than those prevailing at Singapore, Rotterdam or Fujairah
ports, foreign vessels uplift bare minimum bunker quantities at Indian
ports.

Even Indian shipowners procure most of their bunker requirements at
foreign ports. Hence, bunker supplies at Indian ports are mostly limited
to Indian Navy, merchant ships on coastal run, including tankers that
are time chartered by oil companies and Shipping Corporation of  India’s
passenger ships. 
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The Prime Minister, Dr.
Manmohan Singh, has
constituted a High Powered

Committee under the Chairmanship of
Shri B.K. Chaturvedi. Member,
Planning Commission, to examine the
financial position of  Oil Companies.
Dr. Saumitra Chaudhuri, Member,
Prime Minister’s  Economic Advisory
Council and Dr. Arvind Virmani,
Chief Economic Advisor,
Government of India will be the other
members of the committee.

The Terms of  Reference of  the Committee
was :

1. To examine the impact of  the increase in oil prices between
2004-05 and 2008 on the financial position of oil companies,
including upstream exploration companies, refiners and
downstream Oil Marketing Companies (OMCs).

2. To analyze the cash flows and the profitability of  all three
groups of companies so as to get a clear picture of the changes
taking place in their operating positions, particularly the impact
on access to credit and cash availability for their operations

3. To revisit the concept of  “under recoveries” and examine
the reported deficit and the real deficit faced by OMCs as a
result of price constraints imposed on them.

4. To estimate the financial needs of  the refiners and OMCs
in order to continue their normal  business activities and to
meet the energy needs of  the economy and the possible
sources of   funds to meet their financial needs.

5. To examine the available options for burden sharing by all
stakeholders, including upstream exploration companies,
refiners, downstream OMCs and stand alone refiners.

The APM system followed a cost-plus basis for pricing, which
had the inbuilt deficiency of passing the burden of operational
and other inefficiencies to the customer and excluded the
process of competition to work in providing the customer

with choice and lower prices. In April
2002, the APM system was
discontinued and a degree of
autonomy extended to the Oil
Marketing Companies (OMC) to set
prices based on internationally quoted
prices of  petroleum products. Some
elements of  the APM regime survived
such as the equalisation of freight both
for crude shipped to refineries and the
distribution of finished product.

Initially the post-APM mechanism was
expected to work on a continuing basis

in response to changes in world market prices of crude
petroleum and its attendant impact on the prices of refined
petroleum products. Between April 1, 2002 and January 1,
2004, there were a total of 23 (twenty three) revisions made
to prices of motor spirit (MS) or gasoline and high speed
diesel (HSD), of which 8 (eight) were reductions and 15
(fifteen) were increases. During this period (that is, between
April 1, 2002 and January 1 2004) the world prices of crude
petroleum had risen by 26 to 32 per cent, and prices of MS
and HSD by between 19 and 41 per cent

The retail selling prices of both PDS kerosene and domestic
LPG remained virtually unchanged during this period.
However elimination of all central taxes on PDS kerosene
and domestic LPG served to increase the net sales realisation
accruing to the OMCs.

Between January 1, 2004 and June 30, 2008, the world prices
of crude have increased by 306 to 358 per cent. The average
value of the Indian basket of crude oil for the month of
June 2008 was nearly $130 per barrel (bbl) which was 348
per cent higher than it had been in December 2003, while
the price of the 13-crude OPEC basket increased by 336
per cent.

The Indian rupee had appreciated during this period vis-_-
vis the US dollar by 7.0 per cent between March 2002 and
December 2003 and by 6.6 per cent between December
2003 and June 2008.

 B. K. Chaturvedi
Committee Report
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Vide notifications made in June 2008, Government has
reduced the import duty on crude petroleum to nil and that
of refined products to 2.5 per cent.

Historically, the pricing mechanism used to have a built-in
cross subsidy burden on motor spirit which was used to
keep the price of  HSD lower. Apparently, this was later
substituted by having a much higher  excise duty on motor
spirit. This price differential has had the unintended
consequence of creating a price incentive for motorists to
opt for diesel rather than for gasoline cars. As a result although
the number of cars has increased on the road relative to
commercial vehicles, the proportion of HSD continues to
be preponderant in our automotive fuel basket at about 82
per cent

It is therefore necessary to reduce the price differentials
between gasoline and HSD - for not only does the production
of HSD require more capital investment in plant & equipment
at the refinery end, but it also provides more work energy
and therefore where appropriate engines are available, more

mileage kilometres per litre) than a similar gasoline driven
car.

The offsetting factor favouring gasoline is the faster
acceleration and easier operations especially in cold weather,
but from the use value side there is little logic n selling diesel
to motorists at prices that are lower than gasoline. The only
consideration for having maintained a significant price
discrimination in favour of diesel is that it creates positive
externalities in the case of public transport and the trucking
industry that carry people and goods, creating an extensive
transportation network, across the length and the breadth
of  the country.

But this consideration does not obtain for passenger cars
and sports utility vehicles. Nor, does it obtain for the significant
consumption of  HSD by industrial units. Therefore, the issue
of, and the extent to which, diesel prices should be maintained
below that of gasoline, and the amount of burden it places
on government finance and upstream oil companies needs
careful consideration from he utility side - asides from the
cost or more precisely the opportunity cost side.

                                                              Retail selling price, taxes and retail selling prices excluding taxes  
Select OECD countries over the past one year  

  
 

 June-07 Dec.-07 May-08 
 Retail 

Price 
Tax Price 

ex-tax 
Retail 
Price 

Tax Price 
ex-tax 

Retail 
Price 

Tax Price 
ex-tax 

France 72.00 44.75 27.25 76.19 47.09 29.10 93.51 55.05 38.47 
Germany 76.21 47.75 28.23 77.51 50.03 27.49 95.74 58.19 37.55 
Italy 73.75 43.17 30.58 78.26 45.48 32.78 98.69 56.16 42.53 
Spain 59.03 29.82 29.22 62.45 31.40 31.05 77.26 36.63 40.63 
UK 78.23   50.86 27.37 81.93 52.41 29.52 92.19 55.45 36.74 
Japan       20.08 46.22 26.14 54.84 21.51 33.32 64.65 24.81 39.84 
USA 32.94 4.28   28.66 31.35 4.14 27.21 41.54 4.42   37.11 
India         43.52 23.49 20.03 43.52 23.49 20.03 50.56 22.13 28.43 

Automotive Diesel 
France 49.46 23.31 26.15 57.96 24.50 33.47 75.03 28.05 46.99 
Germany 53.12 25.71 27.41 61.87 27.03 34.85 77.85 30.80 47.05 
Italy 52.52 23.14 29.38 61.64 24.32 37.32 79.16 28.05 51.11 
Spain 45.08 16.52 28.56 52.50 17.37 35.13 69.27 19.79 49.48 
UK 67.05 39.20 27.86 72.99   40.21 32.79 85.99 41.71 44.28 
USA 39.24 12.54 26.70 47.10 13.53 33.57 56.57 15.68 40.89 
India  30.48 9.63 20.83 30.48 10.00 20.48 34.80 7.77 27.03 
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Impact of on the financial position of Oil
Companies Between 2004/05 and 2007/08

The impact of the large and continuous increase in the world
price of crude oil has been very substantive on the finances
of  the oil companies. The
Exploration & Production (E&P)
companies, namely ONGC and OIL,
stand to gain from the pricing up of
their production assets, namely the oil
& gas reserves that they are in a
position to deplete.

The Refining-cum-Oil Marketing
Companies (OMC), namely IOC,
BPCL, HPCL stand to lose to the
extent that the are unable to pass on
to the customer the increase in cost
on account of more expensive crude oil due to restraints on
the retail selling prices of refined products imposed by
Government. The standalone PSU refiners, CPCL, MRPL,
KPL and BRPL and the private sector refiners, Reliance and
Essar Oil, to the extent that they are either able to export at
international prices or charge the OMC a price based on
international prices, are in a position to earn profit provided
they are cost competitive in the global price scenario.

There is no doubt that the increase in price of world crude
oil prices was fully passed through to the refineries and OMCs
in the case of imported crude oil, though it was partially
mitigated by below-world price sales in the case of domestic
crude oil purchased from ONGC and OIL. This has caused
the financial position of the PSU oil refiners-cum-OMC to
come to a parlous condition. However, two arguments can
be made in respect of the analysis that has been carried out
thus far.

Some of the main recommendations of the committee are
given below :

Recommendations on Petroleum Product
Pricing

The pricing recommendations being made here recognise
that:

a.  There is no domestic market-
determined pricing dynamic in
operation and as a result a formulaic
committee driven solution has been
in operation;

b.  Our suggestions for a pricing
mechanism is in the context of this
fact on the ground and the need
therefore to develop one that would
more closely mimic a functional
market;

c.  The sooner that domestic pricing can move out of the
portals of government decision-making and is replaced by
a competitive domestic market, the better it will be, both
for the consumer and for the efficient operation of the
industry.

However, as long as there are price restraints there will have
to be a formula and the more consistent it is with the long-
run solution the better it would be. For a formula, to the
extent that an active market for ex-India fob prices has yet
to emerge, it would be necessary to use the quoted prices at
major refining centres across the globe. It is useful to make
the comparison with the developed country markets, since
as has been seen earlier they import a large amount of their
crude from distant locations and therefore the refinery prices
include the ocean freight and associated costs of long-distance
crude movement.

Thus, the pricing structure that we recommend is based on
the prices quoted at major petroleum trading centres in South
East Asia (Singapore), Arab Gulf, North West Europe and

 

 C a sh  lo sses  in  a b sen ce  o f  ex tern a l 
f in a n cia l a ss ista n ce  “ U n d er-reco v er ies”  

 2 0 0 5 /0 6  2 0 0 6 /0 7  2 0 07 /0 8  2 0 0 5 /0 6  2 0 0 6 /0 7  2 0 0 7 /0 8  
IO C L  6 ,7 9 6  1 4 ,2 3 5  2 2 ,07 5  2 3 ,1 5 3  2 8 ,5 7 9  4 2 ,9 7 0  
H P C L  5 ,1 2 2  6 ,9 6 1  1 2 ,27 6  8 ,2 9 0  1 0 ,0 6 2  1 6 ,2 3 0  
B P C L  5 ,0 8 5  6 ,5 6 9  1 0 ,85 8  8 ,5 5 7  1 0 ,7 4 6  1 7 ,9 2 3  
To ta l 1 7 ,0 0 3  2 7 ,7 6 5  4 5 ,20 9  4 0 ,0 0 0  4 9 ,3 8 7  7 7 ,1 2 3  
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North America (New York Harbour/US Gulf  Coast). These
prices are fob and correspond to the opportunity price
available to our domestic refiners.

As the domestic selling price on refinery gate prices
corresponds to the fob price at these centres, Indian refiners
should be in a position where the profitability of domestic
and export sales would not be significantly different. To the
extent that these international prices are full cost and largely
efficiency cost based, Indian refiners should be in a position
to generate “normal” profits by selling at these prices.

That is, unless they face a special hardship arising from
inefficiency or special burdens that may have been placed
upon them by regional remoteness and/or public policy.
While the former does not call for a fiscal response, the latter
does. Refineries in the north east of  the country have some
special problems that need to be separately quantified and
compensated; however, this should not be sought to be done
by distorting the pricing structure but by specific fiscal
measures - the most obvious being differential tax treatment.

Irrecoverable Taxes

There are certain irrecoverable taxes such as octroi / entry
tax which are being imposed on crude oil / refined product
movement. It is recommended that the imposition of such
irrecoverable taxes be taken up with the appropriate authorities
for revocation. In case this course of action does not elicit a
positive response, the OMC should recover the whole of
such irrecoverable taxes imposed from sales made in the
jurisdiction of the concerned municipality or if that is not a
viable option (in terms of  volumes involved) then from sales
made within that State. There is also the Central State Tax
(CST) imposed on manufacture which cannot be offset against
taxes to be paid on the finished product.
This too should be recovered form the
sales of the refined products made in the
concerned State.

Distribution & Marketing
Expenses

Presently the distribution and marketing
margin for gasoline works out to be Rs.
3,103 per KL for motor spirit and Rs.
2,755 per KL for HSD.

Given the geographical dimensions of the two countries,
there is no a priors reason to believe that the efficiency-cost
based margins ought to be higher in India. However, the
argument of lower economies to scale and operating
inefficiencies arising from inadequacies of surface transport
infrastructure can legitimately be made. However, given these
facts on the ground it is hard to draw a conclusion that can
justify a distribution & marketing margin for motor spirit
and diesel than is significantly higher than what is being
presently factored into the price build-up

This is the sum of APM freight, in-land freight under-
recovery, marketing cost, return of  capital and dealers
commission. To the extent that shortfalls on cost recovery
are expected to be compensated from fiscal and upstream
transfers, and keeping in mind the time horizon over which
this may have to continue, the distribution & marketing
margin nay be frozen at Rs. 3.25 and Rs 3.00 per litre for
motor spirit and diesel which should be adequate to
compensate real costs (including appropriate dealer
commissions). It will also serve to contain this part of  the
cost stream from the rest of the pricing structure, and
thereby permit international fob prices to be the clear
reference point for determination of  refinery gate prices.

Demand Management & Efficiency
Improvement in Energy Usage -

Automotive Fuels

Domestic consumption of refined petroleum products at
the aggregate level has been growing at an average annual
pace of about 2.5 per cent between 2000/01 and 2005/
06.

This went up in 2006/07 to about 5.7
per cent and provisional estimates
suggest in 2007/08 it rose further to
7.0 per cent. The acceleration was due
to higher growth of consumption of
both motor spirit and diesel in the past
two years. Consumption of  HSD
increased in 2006/07 by 6.7 per cent
and 11.1 per cent in 2007/08. Even in
the case of motor spirit, where the retail
selling price was not that much
depressed, consumption increased by as
much as 11.2 per cent in 2007/08.
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Short to Medium Term Steps to Reduce
Automotive Fuel Demand

Aside from the price factor there is one another element
which is of  crucial importance in determining consumption
levels, especially in India. A sizeable part of the diesel
consumption is used for captive power generation in industrial,
commercial and residential establishments, not out of choice,
but due to the inadequate availability of electric power from
the grid. While there is no justification to extend subsidy for
the use of diesel in this class of applications, there is
considerable justification to take steps to move up the pace
of  adding power generating capacity, reducing AT&C losses
in power distribution and thereby reduce grid shortfalls and
outages to the barest minimum, and to do so in the shortest
possible time span. This is not only a medium-term, but also
a short-term objective.

Although there are no readily available estimates, it is well-
known that the unsatisfactory state of most of our road
network increases both the wear-on-tear on automotive
vehicles, and also reduces the fuel efficiency of transportation.
Improving road networks, rectifying poor road surfaces and
reducing traffic jams will help us to achieve greater automotive
fuel efficiency. This is not only a medium-term, but also a
short-term objective.

There is a higher incidence of union excise duty on larger
cars, which has been further increased by a recent ad hoc
impost. The long history of a regime of motor spirit prices
that was higher relative to many of our neighbours, and the
excise differential in favour of smaller cars have helped the
small car industry to flourish in India. This has had a significant
beneficial impact on the development of a globally
competitive small car industry in India, as also the attendant
component business. The policy gradient in favour of  smaller
cars should be continued into the future.

Improving Mass Transit Provision

In the medium to longer term there is a great urgency to
improve the scope and quality of mass transit, which alone
can give a realistic alternative to gasoline and diesel fired
personal or even collective transportation. This includes
incorporating the option of electric street cars (trams)
wherever the road infrastructure can permit and do so in
newly created urban areas. However, the initiatives that wil1
be needed to achieve these outcomes must be taken now.

Implications for Power Generation

All of the options delineated above involve the expansion
and extension of power generation and in the limited scope
of this report, we are assuming that the necessary steps to
accelerate the pace of  power generating capacity, reducing
distribution & commercial losses, and expanding the scope
of  primary energy sources will be taken.

Medium to Longer Term Options on
Automotive Transportation

There are also other aspects in the
effort to achieve a reduction in the
pace of expansion in automotive
petroleum fuel consumption.

First, to the extent that natural gas
availability can be assured, the
conversion of urban mass
transportation from diesel to
compressed natural gas (CNG)
should be actively pursued especially
in the metro- and larger (over 1
million population) cities. This will have the direct effect of
displacing HSD, besides improvement in emission etc.

Second, there is the need to encourage new technologies for
automotive transport. Hybrid engines which use surplus
kinetic energy to charge batteries and then draw down the
stored electrical energy are expensive. However, their
workability and economics need to be investigated and
explored actively.

Potentially of  much greater / significance are pure electric
cars and buses/urban commercial delivery vehicles that can
in-principle be no more expensive than conventional gasoline/



Petroleum Bazaar
  October, 2008

9

Special

diesel engine powered equipment. Batteries have been
developed to provide drive/charging cycles of up to 150
kilometres and 4 to 8 hours of  charging.

Summary of  Recommendations Fixation of
Refinery Gate Price

The Committee recommends that the refinery gate price of
motor spirit, high speed diesel, PDS kerosene and domestic
LPG be based on the fob export prices. This will be determined
on the basis of the monthly average obtained from similar
quality available price quotes from Singapore, Arab Gulf,
North West Europe and US eastern seaboard deliveries. This
will be applicable for all refineries, except for this in the North
East for which a concessional treatment has been provided.

In computing the benchmark
refinery gate price for automotive
fuels, first the price for Bharat Stage
(BS) II which accounts for the bulk
of automotive fuel sold should be
arrived at after making an
adjustment on account of quality
difference between the
internationally quoted products as
above and that of the BS II
automotive fuel.

The price of BS III automotive
fuels is derived from BS II prices
us ing a prescribed premium. This
premium has been based on a combination of quality premia

Fixation of Retail Prices

The distribution & marketing expenses (detailed in the report)
and the applicable Union taxes and duties will be added to
arrive at the retail selling price before State taxes & duties.
These should be estimated separately for metro and other
major cities.

In addition to capture the use of HSD by private cars and
sports utility vehicles in metro and other specified cities a metro
extra is proposed. This is to be implemented in a phased
manner over the first few months of  the adjustment process.

In order to compensate for the irrecoverable taxes, namely
entry tax, octroi and CST over and above the refinery gate

price, the refining company should be entitled collect the
same from the OMC which in turn will recover this from
the consumer of that State along with the other State taxes
and duties.

It is recommended that the official price guidance be strictly
restricted to the selling prices before State taxes and duties.
The final retail selling price of the product will incorporate
the applicable State taxes and duties as determined by the
concerned State government.

The pricing mechanism recommended here is for the average
of BS-II and BS-III destinations and it is expected that the
OMCs will make the necessary adjustments for spec:5c cities
keeping in mind economic and commercial considerations.

Duties on Refined
Petroleum Products

The import duty on motor spirit
and diesel should be reduced to
zero, as has been done in the case
of crude oil, domestic kerosene
and LPG. It has been
recommended that the excise
duty on motor spirit be
temporarily reduced to allow
faster adaptation of the motor
spirit price to reflect international
price and cost conditions and then

be restored by March 2009. No other changes in duties
have been
recommended.

By changing the pricing basis to export fob prices (and not
trade parity or import parity) the refineries have been placed
on a more challenging basis, where the protection that has
been accorded to them by way of ocean freight and import
duty has been taken away. It is appropriate in our view that
the Indian refining industry, which has world-sized
companies, be placed on par with the international refining
business.

Price Adjustments for Automotive Fuels
Industrial use of HSD which accounts for about 10 per
cent of the total consumption of the product should not
be eligible for subsidy It is thus recommended that the sale
of HSD to industrial and commercial users be done at
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market prices to be negotiated on commercial considerations.

In the case of other HSD users, in view of tic high
international prices and the magnitude of the gap between
these and the prevailing domestic prices, it is recommended
that a phased price adjustment programme be carried out as
described below. The price of  motor spirit, where the gap is
relatively less, be adjusted to fully reflect international prices
of crude oil and refined products by March 2009.

In the case of  HSD, it is recommended that the adjustment
be carried out in a phased manner over a period of 24
months. Railways and State Road Transport Corporations
account for 10 per cent of  HSD consumption. It is suggested
that the OMCs should negotiate with them for a more rapid
price adjustment than envisaged for
general transport consumers of  HSD.

Once these price adjustments are
completed. Government should
disengage from the process of pricing
of petroleum products, and allow
pricing to be an outcome of a
competitive market process.

Subsidy and Demand
Management for SKO and
domestic LPG

Fuel subsidies are only justified in the case of domestic
petroleum fuels (SKO and LPG) supplied to BPL families.
This subsidy should be delivered through Smart1Cards or
cash transfer and not through supply of products much below
their market prices. The latter encourages their diversion,
resulting in both a loss to the exchequer and denial of
availability to the targeted population. A scheme for the
gradual replacement of the present system of providing PDS
kerosene and subsidised domestic cooking gas is set out
below.

In urban and semi-urban areas, BPL families who need
kerosene be issued Smart Cards or receive the funds to be
transferred through the banking/postal system for purchase
of  present ration card entitlement of  SKO. The actual sale
of the product should be done at market price and on
unrestricted basis. Consequently, the allocations of  SKO made
to States should be reduced. The distribution system also
needs to be modernised. This scheme should be extended to

rural areas also subsequently, and only in the tribal and remote
regions of the country should the presently prevailing system
be continued.

For domestic LPG, the entitlement to subsidised supply
should be reduced to 6 refills in a year. In the subsequent
year this should be further reduced to 4 refills and ia the
next two years to 2 and nil respectively. It is estimated that
the average number of refills per household presently is 7.43.
Households should be encouraged to subscribe to the piped
City Gas network wherever available.

LPG subsidy for BPL families should, as in the case of
SKO, be eventually provided directly through Smart Cards
or cash transfer mechanism.

Special Oil Tax on
Domestic Crude Oil
Production

It has been recommended that a Special
Oil Tax be levied on the domestic
producers of crude oil on pre-NELP
leases. This tax kicks in at $75 per barrel
and the rate for revenues above that is
100 per cent in the case of ONGC
and OIL where the Government had

infused the initial capital and has otherwise supported the
companies from their inception. In case of private companies
and joint ventures who have entirely funded their E&P
programme a rebate of 60 per cent may be extended; thus
their effective rate will be 40 per cent of the revenue in
excess of $75 per barrel.

This tax will be fully deductible for the purpose of assessment
to income tax, any other taxes and royalty. This tax is visualised
as a temporary measure for financing the adjustment of the
selling price of  automotive fuels, SKO and domestic LPG
and is not visualised as a general revenue measure.

Once the adjustment of prices of automotive fuels is
completed, the tax should be either be (i) annulled; or (ii)
reset downwards to equal the fuel subsidies being made
available only to BPL families for SKO and LPG under the
revamped scheme where, with the exception of tribal and
remote regions, (a) the disbursal of subsidy is through Smart
Cards or direct bank transfer and (b) the actual sale of the
product is at full market prices on an unrestricted basis. 
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Branded fuel : Strategically doing wonders

State-owned oil marketing
companies have reported
strong sales of branded fuels,

implying their strategy to sell more
of these fuels at the expense of
unbranded petrol and diesel has paid
off. Promoting branded fuels had
become necessary because the
companies were selling the
unbranded varieties at prices below
costs.Branded petrol and diesel
reported a growth rate of 83.8 per
cent and 67.2 per cent, respectively, in the first quarter of
this fiscal compared with the year-ago period, according to
petroleum ministry data.

The oil companies were able to mop up Rs 1,000 crore
during the period. However, this is insignificant compared
with the revenue loss suffered by them for selling unbranded
fuels at a loss.The consumption of  petrol during April-July
this year stood at 3,711 thousand tonnes, a growth rate of
7.6 per cent compared with the same period last year. Diesel
consumption was at 17,445 thousand tonnes, an increase of
11 per cent.

The share of branded petrol and diesel in total sales was
around 24 per cent and 10.9 per cent, respectively. Analysts
said sales rose because motorists were becoming aware of
the advantages of  using branded petrol and diesel, in terms
of  fuel efficiency.Branded petrol costs Rs 3-4 a litre more
than unbranded petrol, while branded diesel is priced Rs
1.25-2 per litre higher. “There is an excellent response from
the users of premium fuel because of the advantages offered
in terms of  mileage and vehicle performance,” industry
sources said.

The oil marketing companies had pushed for the sale of
branded fuels because unbranded petrol and diesel were
becoming unviable following the spike in the global price
of crude oil, which at one time had touched $145 per barrel.
However, the heads of the oil companies were recently
criticised by petroleum secretary R.S. Pandey for pushing
branded fuel and, thereby, creating an artificial scarcity in the
market. They were told to ensure the availability of
unbranded fuel.

Indian Oil Corporation (IOC)
chairman Sarthak Behuria had said
the companies were forced to sell
branded fuels at select petrol pumps
because the government did not
raise petrol and diesel prices in line
with global trends. “Oil companies
had left no choice for consumers.
They will be forced to buy expensive
fuel,” said Ajay Bansal, general
secretary of  the Federation of  All
India Petroleum Traders, a body

representing 37,000 petrol pumps in India.

Though the price of crude oil had fallen below $110 a
barrel, the oil marketing companies were still registering a
loss of  Rs 400 crore a day. Revenue loss for the three
companies — IOC, Hindustan Petroleum Corporation
Limited and Bharat Petroleum Corporation Limited — in
this fiscal is projected at Rs 1,65,300 crore.

Based on the average price in the second fortnight of August,
retailers are losing Rs 6.31 per litre on petrol, Rs 13.69 on
diesel, Rs 31.39 on kerosene and Rs 312.58 per 14.2-kg
LPG cylinder.

The subsidy burden has been playing havoc with the oil
companies. The sales of  branded fuel has hardly contrib-
uted to the extent the subsidy has hit them. The condition
has become so bad that with the delay in allocation of sub-
sidy bonds this year, oil companies are once again strapped
for cash.

The refineries are now back in the credit markets. They said
PSU refiners were prepared to offer rates as high as 12 per
cent for short-term borrowings of  up to a year. Refiners
tapped bank credit after running out of  their oil bond stocks.

Early this month, IOC had privately placed 3 year and 10-
year bonds for Rs 1,500 crore with financial institutions,
including the Life Insurance Corporation, general insurers,
mutual funds and banks at coupons that ranged between
11 and 11.15 per cent. The remaining three refiners are also
shortly expected to tap the bond markets, bankers said. 
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Essar Oil to triple capacity

Essar Oil, the nation’s newest oil
refiner, will triple its Vadinar refinery
capacity to 34 mn tons by 2010-
end even as the Ruias-owned firm
is looking at owning a refinery
overseas. The existing 10.5 mn tons refinery in Gujarat is
currently operating at 12.5 mn tons capacity. The company
plan to raise this refining capacity to 16 mn tons by June
2010 and will put an additional plant of 18 mn tons capacity
by December 2010.

Essar Oil CEO Naresh K Nayyar said that the company is
investing Rs 3,200 crore in raising Vadinar capacity to 16 mn
tons and another Rs 6,000 crore in the brown-field expansion
project. “We have set for ourselves a target of  having a
refining capacity of one million barrels per day (50 mn tons).
We will have 700,000 bpd at Vadinar (by end-2010) and for
300,000 bpd we are looking at opportunities outside India,”
he said.

Reliance refinery 97 pct complete

Reliance Petroleum Ltd  sources
said that its 580,000 barrel-per-
day (bpd) refinery in Western
state of Gujarat was 97 percent
complete. “Construction is
nearing completion and the
focus has now shifted from

mechanical completion to start up,” the firm, a subsidiary
of Reliance Industries  said in a statement.

It said facilities such as tankfarms, blending systems and other
storage systems had been commissioned and some process
units were currently under pre-commissioning trials.

Reliance Industries Ltd. may be forced to miss its deadlines
for starting production at its new oil refinery in western India.
India’s biggest company by market value may begin
production at the refinery in January 2009, missing a
December deadline, as global fuel demand declines.

Reliance Industries, India’s most-valuable listed firm, runs a
660,000 bpd refinery next to the new project in Jamnagar.

Refinery Projects
taking shape



Petroleum Bazaar
  October, 2008

13

Refining

HPCL Bhatinda refinery

State-owned petroleum major Hindustan
Petroleum Corporation Limited (HPCL)
expects its Rs 18,919 crore Bhatinda refinery
to be commissioned by the first quarter of
the 2011-12 financial year. The HPCL and
Mittal Energy hold 49% each in the project;
the rest is owned by financial institutions. HPCL and Mittal
Energy will invest Rs 3, 800 crore each in equity in the project.
HPCL has contributed Rs 718 crore thus far.

IOC Mathura Refinery Plans major
expansion

State-run Indian Oil Corp (IOC) is
awaiting the environment ministry’s
nod for a major capacity expansion
project at its Mathura refinery in Uttar
Pradesh. IOC director-refineries B.N.
Bankapur told that the project has to
get clearance from the ministry as many

environmentalists have expressed concern over the possible
impact of  the project on the nearby Taj Mahal.

The company is planning to raise the annual production
capacity of the refinery from 8 million tonnes to 11 million
tonnes. “We have approached the environment ministry for
necessary clearance and are hopeful that it will happen early,”
Bankapur said.At present, the refinery processes low-sulphur
crude from Bombay High, imported low-sulphur crude from
Nigeria and high sulphur crude from the Middle East.

IOC is planning to increase the quantity of high sulphur crude
processed at its seven refineries to save money on crude oil
imports. “Currently our refineries process 50 percent of  high
sulphur crude and we want to take this up to 76 percent by
2012 through upgrading our refineries,” Bankapur said.

The refinery upgrade and petrochemical plant, planned by
the company, will cut IOC’s naptha exports to 600,000-
700,000 tonnes from the current over two million tonnes.
IOC is also considering purchase of  crude from Cairn India’s
Rajasthan facility from next year. It can take about two million
tonnes of  crude from Cairn’s Rajasthan oilfield but IOC was
looking for a discount of up to $18 per barrel.

Chennai Petroleum Manali refinery

Chennai Petroleum Corporation Limited has proposed to
invest INR 7,800 crore over the next 4 years in its Manali
refinery complex in Tamil Nadu. Now part of  the Indian
Oil Corporation group, CPCL would be expanding its 3
million tonnes per annum refinery to 4 million tonnes per
annum, besides undertaking residue up gradation project
and auto fuel quality up gradation projects to meet Euro
IV standards, revamp of naphtha hydro treating and catalytic
reforming unit at Manali and to produce high quality motor
spirit.

Chennai Petroleum Corporation has also planned a single
buoy mooring facility to handle crude imports. This facility,
costing around INR 700 crore will come up between Ennore
and Chennai ports. The detailed feasibility report is expected
by this year end. The proposed SBM would enable Chennai
Petroleum Corporation to bring very large crude carriers
of  up by 270,000 deadweight tonnes. Currently, only 60,000
deadweight tonnes vessels can call at the Chennai Port.

Chennai Petro’s  new refinery complex
at Ennore

Chennai Petroleum Corporation Ltd
(CPCL), has initiated the process for
setting up a 15-million tonne
grassroot refinery-cum-
petrochemical complex at Ennore,
near Chennai. The company after a
joint survey with the Tamil Industrial
Development Corporation Ltd has
identified 3300 acres of land at Ennore for the proposed
complex.

Engineers India has already done preliminary feasibility
studies for the project. Another major proposal under the
consideration of the company was the residue upgradation
project to improve the distillates yields of Manali refinery
at an estimated cost of Rs 3,500 crore. Pre-project activities
like selection of process licensors, preparation of process
packages for the major process units etc. are in progress.
Detailed feasibility report for the project would be ready
next year and with the approval of the board it was expected
to be completed by the end of 2011.
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Gas  price
formula

IOC’s Paradip project

Indian Oil Corporation may
reluctantly change its decision
to spill over the Paradeep
Refinery project in Orissa
beyond 2010 and, instead,
complete it by 2008-09. The
company is, however, likely
to take a final decision
depending on the prevailing
market conditions for
petroleum products in the region.

IOC was unwilling to take up the project as the Orissa
government was dilly-dallying on its commitment to provide
tax exemptions for the project. The state government had
initially offered exemption/deferment from sales tax on sales
for 11 years, benefiting the company to the extent of about
Rs 4,000 crore. But, the government later revised its offer
and agreed to provide deferment of  sales tax for a period
of 11 years from the date of commercial production and
stipulated that IOC should issue bonds in favour of the
government with a seven-year maturity period at 5 per cent
coupon rate. As a result, IOC will receive Rs 2,700 crore less
incentive, rendering the project unviable.

IOC’s proposed refinery project at Paradip in Orissa is
expected to cost the oil company Rs 33,000 crore. Of which,
Rs 19,000 crore will be raised as debt from local and overseas
markets. At the end of  March 2008, SBI had lent Rs 9,345
crore to IOC against its exposure limit of Rs 8,080 crore.
Bank of Baroda has disbursed Rs 2,025 crore against the
limit of Rs 1,538 crore.

The Reserve Bank of  India (RBI) has allowed banks to lend
more to state-owned refiner Indian Oil Corporation’s (IOC)
Paradip project over and above the prescribed limit for them.
The move is significant against the backdrop of some large
banks such as SBI and Bank of Baroda exceeding their
exposure to IOC as of March 2008. According to the
prudential norms set out by the central bank, the exposure
of banks to a single company is capped at 15% of the capital
funds of  the lenders. 

Field trials with 10% ethanol
blended fuel

The Research and Development Centre of IOC
(IOC R&D), along with automobile sector rep
resentative Society of Indian Automobile

Manufacturers (SIAM), has plans to initiate field trials
on 10% ethanol-blended fuel with different vehicles
at four different labs in the country.

The trials will be conducted at the Indian Institute of
Petroleum (IIP), Dehradun, Automotive Research
Association of India (ARAI), Pune, International Centre
for Automotive Technology (iCAT), Manesar and
IOC’s own research centre in Faridabad. Initially, the
project will take off only at IOC R&D division lo-
cated in Faridabad, and ARAI, Pune.

SIAM and IOC R&D are working together to study
the impact of  10% ethanol blended petrol on vehicles.

However, only a part of the total funding require-
ment has been sanctioned by the Ministry of Heavy
Industries (MoHI) to SIAM. But IOC’s R&D division
too has not yet received the promised funding for the
project from the Oil Industry Development Board
(OIDB) — but it has agreed to initiate the in-house
work at its own expense in the interim.

The institutes have clarified that the remaining tests and
trials for the project, scheduled to take place at IIP,
Dehradun, and ICAT, Maneshar, will be initiated only
after the receipt of funds from the OIDB and MoHI.

Though the govt. is falling short still in implementing
5% ethanol mixing time frame, it will be interesting to
see the fate of 10% mixing target.

The falling prices of petrol and diesel has made the
biofuel less lucrative for the producers. This is par-
ticularly more important when there is surplus of petrol
and oil companies and automobile manufacturers do
not show required enthusiasm in implementing the
same.
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Shipping cos plan to survive

Indian shipping companies are planning to revive its
campaign for restoration of the original status of
Transchart, the chartering wing of  the Shipping Ministry,

so that they can be ensured of some cargo support from the
Government-owned companies.

This comes in the wake of the shrinking cargo availability
and plummeting freight rates as an upshot of the global
financial meltdown, which have cut a deep swathe in the
daily earnings of  most ship owners.

The chartering wing was formed by the Government in tune
with its policy that all Government owned/controlled cargoes
should be imported on freight on board (f.o.b.) basis and
exported on cost & freight (c&f) basis. Transchart had been
supporting growth of the domestic shipping industry by
giving them first right of refusal for carrying Government-
controlled cargoes, besides obtaining competitive freight rates
for the importers, including PSU oil companies.

However a couple of  years ago, the Petroleum Ministry
decided to free the oil majors from Transchart and allow
them to make their own shipping arrangements so as to get
better freight deals. Thus, over the years, the role of
Transchart got diluted.

The total volume of shipping arrangement made through
Tranchart decreased from about 65 million tonnes in 2003-
04 to a bare 31 mt last fiscal, when the total domestic cargo
availability was about 500 mt. In fact, shipping industry
sources said in the last fiscal, Indian-flagged ships could carry

only 61 mt out of the total cargo volume of 500 mt, with
the remaining being grabbed by foreign-flagged vessels.

With the freight market booming till the Wall Street crisis
began to unfold, shipping companies did not make
Transchart an issue, as there was enough cargo available in
the global markets. Now, with fortunes reversed, the industry
is planning to revive its Transchart campaign through the
Shipping Ministry.

The Baltic Dry Index fell from an average of 10,844 in
May to 885 on October 30. Even in the tanker segment,
there has been a fall—the rates for very large crude carriers,
for example, fell from an average of $1,14,782 a day in
May to $42,669 on October 30.

Industry sources say that the daily earnings of some shipping
companies have fallen below operating costs, making many
companies think of idling a slice of their fleet, as a result
of  the fall in freight rates.

Under these circumstances, the industry feels that it is time
the Government provide some cargo support through
Transchart. The industry will press for Transchart’s case on
the ground that it has an experience of more than four
decades, with worldwide shipowners being represented
through approved shipbrokers.

Also, the industry points out, any measure to decanalise
import of  a particular cargo had the impact of  triggering
considerable reduction in import of  the cargo on f.o.b.
basis with corresponding increase in imports on c&f  basis.
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Shipping cos plan fixed rates for long-term
deals

Indian shipping companies plan to offer their clients fixed-
range pricing on long-term contracts—five or more years—
to carry high-volume cargo such as crude oil, coal and steel,
in an attempt to deter foreign competition and add a measure
of  stability to their often volatile business.

The move will also raise Indian carriers’ shipping capacity
for international cargo, coming into or leaving India. For
local importers and exporters, hiring ships on a long-term
basis would provide a cushion against the volatility in ocean
freight rates.

Indian-owned ships now have to pay 12 different taxes that
foreign ships are exempt from, making quotations from
Indian carriers less competitive than those
of  their overseas rivals. Long-term
contracts would help local shipping lines
offset that impact.

“The representatives of domestic
shipping companies met officials of state-
run oil marketing companies last month
to lobby for long-term contracts having
a freight rate band,” said an executive with
a Mumbai-based shipping firm, who did
not want to be named.

Shipping firms are working on a
mathematical formula to fix the price range, the executive
said, and this will be ready once the firms reach a consensus
with clients. The freight rate band will have fixed upper and
lower limits, depending on cargo and tonnage, designed for
long-term contracts. A global practice, longer-term contracts
allow buyers and sellers to secure comparatively lower rates
while ship owners benefit from assured cargo.

“Assuring long-term contracts is one way of  inducing
investments into (the) Indian shipping industry since the cost
of  financing ships will also come down,” said S. Hajara,
chairman and managing director of  the state-owned Shipping
Corp. of  India Ltd.

S.S. Kulkarni, secretary general, Indian National Shipowners
Association (Insa), agreed assured business would help ship
owners access better financing options from lenders.

“This will help local shipping companies increase the number
of  Indian vessels,” he said. “The share of  international cargo
carried by Indian vessels has slipped to just 13% from about
25% a few years earlier.”

The move came after the Planning Commission noted that
crude transportation costs were volatile and asked state-run
oil firms to make long-term arrangements to secure lower
freight rates. The Directorate General of  Shipping, or DGS,
India’s maritime regulator, now permits local entities to hire
foreign ships for a maximum of  two years.

“The oil companies are pushing for a change in the guidelines
to permit chartering of  ships for five years or more, which
Insa is resisting to protect the interests of the Indian shipping
fleet,” said V. Ashok, chief  financial officer, Essar Shipping
Ports and Logistics Ltd. While hiring Indian ships does not
require permission from DGS, foreign ships need a no-

objection certificate from Insa.

Some, however, see the move as anti-
competitive. “The move by Indian
owners to fix a freight band is aimed at
preventing foreign ship owners from
cornering this contract. That is not
competition,” said an executive at a
Mumbai-based ship broking firm who
did not want to be named.

Oil firms, meanwhile, justify demands
for lower-cost, long-term contracts,
given that state-owned Indian Oil Corp.

Ltd (IOC) alone spends about Rs1,400 crore annually to
import about 40 million tonnes (mt) of crude. Bharat
Petroleum Corp. Ltd and Hindustan Petroleum Corp. Ltd
import about 12mt each.

With single-bottomed ships to be phased out by 2010, as
mandated by the International Maritime Organization, the
cost of  short-term hiring of  modern double-bottomed ships
will also be higher.

With IOC’s imports slated to rise, it does not want to be at
the mercy of  spot market risks. “We are telling the maritime
regulator that some kind of a shipping tonnage security
should be available to IOC,” said an IOC executive, who
declined to be named, explaining why it wanted to be able
to hire ship for longer term.
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Dieselisation of Vehicles
The diesel growth in India has touch 15 to 20% in the country. There are several

reasons including price subsidy, high price or fuel oils i.e. FO and LDO etc. But is
there an issue when it comes to criticizing the dieselisation of  the country?

In the recent past, there has been
increasing opposition to the use of
diesel as a fuel and the so-called

dieselisation of our vehicles . This
opposition is ill-informed . In fact, there
is a clear case for greater dieselisation
of our fleet along the lines of the
European Union. The only real issue
with diesel today is the inability of the
government to charge a higher price
for diesel fuel which would be closer
to its economic cost.

However, that is no reason to condemn diesel as a vehicle
fuel. If diesel was so bad for vehicles, then why would the
EU sell more diesel personal vehicles than petrol powered
ones? Clearly, the EU is as concerned as India about the
negatives of diesel. Why is it that 4 of the top ten models
sold in the world are diesel-powered ? Why did diesel
personal vehicle sales increase over 80% since 2000 in the
US?

Why are diesel vehicles forecast to make
strong inroads into traditional petrol markets
like the US and Japan—even when diesel is
more expensive than petrol, as in the US?
Why would the US government provide a
tax incentive of up to $ 3,400 for buying a
lean burn diesel vehicle—the same kind of
incentive as that provided to a hybrid vehicle?

There are three main reasons. The first one is that a diesel
engine is the most efficient internal combustion engine
amongst fossil fuels. Its inherent higher efficiency leads it to
need a lot less fuel than alternatives such as gasoline,
compressed natural gas or liquefied natural gas.

Diesel engines consume about 30% less fuel than petrol
engines. Thus, from an energy security perspective, diesel
offers a great advantage. While updated numbers for end

use of diesel are not available, it is
estimated that personal diesel vehicles
consumed about 3.3 million MT
diesel in F-08—which is about 7% of
India’s diesel consumption. At 30%
higher fuel efficiency, personal diesel
vehicles saved an equivalent
consumption of about 1 million MT
or Rs 3,000-crore worth of fuel
imports.

The second reason for diesel’s
increasing global popularity is its lower greenhouse gas
emissions as compared to petrol. Diesel vehicles generate
about 30% lower CO2 emissions than petrol and on a well-
to-wheel basis about the same carbon emissions as CNG.

The third reason is the significantly improved performance
of  diesel vehicles with modern technology diesel engines
that provide similar power as petrol, but greater torque,
making them a pleasure to drive. And the reduced NVH

makes them much less noisier . Anyone
who doubts this should drive a modern
diesel vehicle . This has led to a complete
change in the way diesels are viewed.

So why are we hearing this clamour for
banning diesels in India? There are two
reasons. The first is that emissions of
particulate emissions (PM) and nitrous
oxides (NOX) is higher in diesel as

compared to other fossil fuels.

However, with the improved fuel quality and tighter
emission norms, combined emission values of  personal
diesel vehicles have reduced 94% between 1994 and 2005
in India. Future diesels will further have reduced emissions.
Here the issue is really not the sale of new vehicle. The
vehicular pollution in our cities is principally attributable to
older vehicles. To really reduce vehicular pollution, we need
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the implementation of a strong Inspection and Maintenance
program which will focus on controlling pollution from older
vehicles of  all fuel types. And to control air pollution per se,
we need to also focus on non vehicle pollution sources which
account for between 65-75 % of air pollution.

The other issue is the built-in subsidy in diesel fuel due to
which the Indian Government is unable to pass on the full
cost on fears of  increasing transportation costs. So how big
is the issue of subsidised diesel being used by personal
vehicles? Personal diesel vehicles account for only about 7%
of  India’s diesel consumption. Has an inherent fuel subsidy
encouraged increased sales of diesel vehicles? The average
savings of a personal-use diesel vehicle versus a petrol vehicle
in fuel costs is about Rs 20,000 per year, but a diesel vehicle
itself costs on average about Rs 1,00,000 more than a petrol
vehicle.

So, unless such a vehicle is used for intercity commutes or
commercial purposes like a taxi, a buyer will not choose a
diesel vehicle because diesel fuel is subsidised. This is also
borne out by the fact that the proportion of diesel cars and
MUVs has remained between 17-19 % in Delhi , India’s
largest vehicle market, from F03 to F-06 (being the latest
year for which data is available). So let’s not make a mountain
out of  a molehill on this issue. We need to focus on the real
issue.

The bigger issue for the government is diversion of  diesel
as a substitute fuel. Given the power shortages we are facing,
and given that normal genset fuels have increased in price
significantly more than diesel, there is an incentive of 22-25
,000 MW captive power generators to use diesel instead of
fuel oils. This can be borne out by the fact that diesel
consumption increased 11% in F-08 , marginally less than
petrol consumption increase, but LDO consumption declined
8% and furnace oil consumption declined 1%.

Given a shortage of power from the grid, LDO and FO
consumption should have increased with more generation
from captive power. Some sources attribute the
consumption of diesel for power generation at about 20%.
Hence, it would be beneficial to actually encourage the use
of  diesel vehicles. Of  course, we must also focus on fuel
conservation across the board and gradually progress
towards tighter emission norms concurrent with cleaner fuel
availability. And we must implement a strong inspection and
maintenance programme for older vehicles to have the
maximum impact of reducing vehicular pollution.

RIL strikes gas in KG basin

The KG basin off the Andhra coast seems to
hold bigger treasures for Reliance Industries
(RIL) than expected.

The company has now struck gas at eight more
locations in the Krishna-Godavari basin, which it
intends to develop at an approximate cost of $3
billion.

RIL has already sought permission from directorate
general of  hydrocarbons to develop these finds. This
is over and above the 80 million metric standard cubic
meters per day (mmscmd) of gas planned to be
produced from D-1 and D-3 fields in the
hydrocarbon-rich basin for an investment of $8.7
billion.

Confirming this, a company source told: “We have
submitted the development plan to the DGH for
eight gas finds in the KG basin.

This development plan is in addition to the D-1 and
D-3 fields in the same block.” However, he refused
to divulge details of the investment required for the
development of  these finds.

“Such developments require billions of  dollars,” he
said. DGH has already approved RIL’s oil discovery
in the MA well.

This is expected to produce 40,000 barrels of oil per
day (bopd) and 240-350 mmscfd of  gas. The MA
development entails investment of $2.34 billion.

Commenting on RIL’s discovery in the KG basin, a
senior RIL executive had earlier told : “Our
discoveries are coming faster than we can handle.

For the time being, our entire focus is to bring out
gas from D-1 and D-3 fields.” RIL’s gas production
is likely to account for 50% of  India’s total gas output
in couple of  months. 
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Cairn India taking lead
Cairn India is progressing well on the

activities in the Rajasthan block
including Mangala, the largest oil

discovery in India since 1985. The company
are currently developing the three larger fields
in Rajasthan; Mangala, Bhagyam and
Aishwariya (MBA), and this will provide much needed
support to India’s crude supplies. India is the 4th largest oil
consumer in the world and the consumption is growing at a
10 year CAGR of  4.2% compared to the world average of
1.5%.

India imported around 71% of its total crude oil consumption
of 2,748 kbpd in 2007. Once gross plateau rates of 175,000
bopd from the MBA fields are achieved in Rajasthan, Cairn
India will contribute more than 20% of  India’s daily oil
production. Oil field development work in Rajasthan has
already started and an integrated upstream and midstream
development is on course to produce first oil from Mangala
in the second half of 2009. All the major contracts for
equipment, long lead time items and civil and construction
work have been placed under competitive market conditions.

The gross plateau production rate for the MBA fields is
currently estimated at 175,000 bopd. Cairn India is proactively
working on Enhanced Oil Recovery (EOR) techniques to
extend and enhance plateau production. It is expected that
the EOR techniques will lead to a potential to recover
additional resources of more than 300 mm barrels of oil.The
Ministry of Petroleum and Natural Gas, Government of
India has conveyed its agreement to shift the delivery point
and also allowed multiple delivery points for sale of crude,
clearing a long pending uncertainty around the Rajasthan crude
evacuation.

This will lead to cost recovery for the pipeline from the
Rajasthan field to the Gujarat coast. This is a very positive
development for the project and Cairn India have
commenced the pipe laying work.

Along with our joint venture partner ONGC, we have already
invested more than $1 billion in Rajasthan and plan to invest
an additional $2.6 billion in the development in 2008 and
2009. The Field Development Plan (FDP) for Bhagyam, the
second largest field in the block, has been approved by the

GoI on the basis of a currently planned
plateau production rate of 40,000 bopd.
The Mangala FDP in its present form was
approved by the GoI on May 27th, 2006.
The company has submitted a revision to
the Mangala FDP to the Operating

Committee of the Rajasthan block for considering certain
key developments. The key features of  the Revision to the
Mangala FDP are:

- Upward revision of the 2P (P50) STOIIP to 1,293
mmbbls, an increase of more than 20% from the earlier
estimates. - 30% increase in the expected ultimate recovery
over previous estimates to ~478 mmbbls (a recovery factor
of 37% of 2P STOIIP).

- A 25% increase in the plateau production rate to 125,000
bopd.
- Pro-active field trials of EOR methods starting in H2
2009 to recover additional resources of over 100 -200
mmbbls from Mangala Field.

- has an extensive portfolio of 14 oil and gas exploration,
development and production assets - 13 in India and one in
Sri Lanka (Mannar Basin), for which an exploration license
has recently been awarded by the Government of Sri Lanka.
The Petroleum Resources Agreement for the offshore block
SL 2007-01-001 was signed in July 2008. The block covers
approximately 3,000 sq km in water depths of 200 meters
to 1800 meters and marks your company’s debut in the
international exploration arena.

Cairn India has also submitted bids in the Seventh New
Exploration Licensing Policy round (NELP VII) in India
and is awaiting the result announcement.The exploration
programme for the coming months which will include
approximately 6 wells and several seismic acquisition
programmes are aimed at securing future growth.

Production from the Ravva and CB/OS-2 oil and gas fields
continues to provide important cash flow for re-investment
in the company’s activities across India. Cairn India’s current
producing blocks - Ravva and Cambay produced around
71k boepd including gas in the first half of 2008. The JV

cont in page 25..........
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BunkeringBunkeringBunkeringBunkeringBunkering
business Growthbusiness Growthbusiness Growthbusiness Growthbusiness Growth

WITH the Indian shipping industry registering an
all-time high growth rate, the domestic oil
companies are increasingly looking at bunkering

business as a potential avenue to increase their fuel sales
volume. Oil companies are thinking in terms of  tying up
with foreign bunkering majors and registering themselves
with the International Bunker Industry Association, which
has 450 members from over 60 countries.

The bunker fuel represents the most significant component
of the operating cost of shipping companies, with the cost
of bunkers constituting 25-35 per cent of the direct operating
costs, taking into consideration a mix of different vessels in
the fleet. Further, with the companies moving towards the
zero-inventory concept, the need of the hour is undoubtedly
shorter transit times and quicker delivery schedules.

Says Capt. M.C. Patnaik, Director of Shipping Corporation
of India (SCI), in a recent presentation on the subject: “The
factors that influence bunkering policy plans, include the
ability of bunker suppliers to provide bunkers at
internationally competitive prices, sound bunkering facilities
at load/discharge ports, simultaneous bunkering with cargo
operations, avoidance of diversions for bunkering and lower
port tariffs for bunkering calls.”

India’s bunker off-take is poor compared to other ports.
The bunker off-take at Indian ports, which is at a level of
0.45 million tonnes, representing a measly 0.23 per cent of
the world bunker off-take, will doubtless pale into
insignificance.This has to be viewed vis-à-vis the present Indian
shipping tonnage, which stands at about 10.5 million DWT,
including 0.87 million DWT engaged in coastal trade of dry
bulk, general and POL cargoes.

Thus, with the annual bunker off-take at Indian ports being
0.45 million tonnes (1.69 lakh tonnes of  HO, 1.59 lakh tonnes
of HSD and 64,352 tonnes of diesel oil), a major portion
of the tonnage are bunkering at foreign ports, even though
they are regularly calling at Indian ports.

HPCL, the second largest bunker supplier after Indian Oil
Corporation (IOC), has taken the lead in this regard, entering
into a preliminary agreement with Chevron Texaco’s Fuel
and Marine Marketing LLC recently. The agreement will allow
HPCL to fuel all Chevron Texaco vessels berthing at Indian
ports.

Notwithstanding the potential available in this sector, the
bunker market has hardly grown due to high prices and
inadequate port infrastructure. The domestic bunker market
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now stands at a measly 0.5 million tonnes, as against
Singapore’s, Rotterdam’s and Fujairah’s bunker volume of
18 million tonnes, 15 million tonnes and 10 million tonnes
respectively.

“With so many ships plying between Singapore and Fujairah,
we can easily get a chunk of this market, as the ships would
find it convenient to replenish their fuel at Indian ports,” an
oil industry source pointed out.

The major factor for the tardy growth of the bunker market
is the price factor. With the bonded bunker prices in India
being almost 50 per cent higher than those prevailing at
Singapore, Rotterdam or Fujairah ports, foreign vessels uplift
bare minimum bunker quantities at Indian ports. Even Indian
shipowners procure most of their bunker requirements at
foreign ports. Hence, bunker supplies at Indian ports are
mostly limited to Indian Navy, merchant ships on coastal run,
including tankers that are time chartered by oil companies
and Shipping Corporation of  India’s passenger ships.

While the bunkering prices of fuel oil at Mumbai port is
$263 per tonne, at Singapore and Fujairah ports, the prices
are less than $193 and $191 per tonne respectively. According
to an oil industry analyst, “The bunker prices in India must be
brought to international levels if the bunkering potential has
to be exploited in a big way. The difference in bunker prices
in India and foreign ports significantly increases due to
addition of sales tax, which varies from State to State.”

A recent study by the Indian Ports Association at Vizag port
had shown that while the base price of bunkers at Vizag are
comparable to the rates prevailing in Singapore or Fujairah, it
is the high taxes and duties that shore up the prices, putting
the Indian bunker trade at a disadvantage.

Services need upgradation

THE shipping industry is increasingly
facing the need for upgrading the
bunkering services at Indian ports, as a
major slice of the tonnage engaged in
overseas trading continues to depend
on foreign ports for its requirements.

Industry analysts feel that the
upgradation, which is possible through
a concerted effort by all the players,
including the ports and bunker suppliers, will enable shipping
companies to notch up substantial savings.

The analysts also point out that there is considerable scope,
given the right policy initiatives, to make bunkering services
attractive for both the ports and suppliers.

Though bunkering services are available at most major ports
in India, the infrastructure has not been developed in tune
with the increasing requirements of  the shipping industry.
For the ports to strengthen their bunkering services, it has
to be ensured that quality bunkers are supplied at
internationally competitive prices with round the clock
operations. Further, ports should have designated bunker
berths or anchorage with pipeline and barge facilities, backed
by a lower port tariff  and adequate support services for
ship supplies, spares and crew change.

Further, ports should have designated bunker berths or
anchorage with pipeline and barge facilities, backed by a
lower port tariff  and adequate support services for ship
supplies, spares and crew change. Also, it is felt, facilities for
mid-stream delivery should be improved, apart from the
existing facilities for bunker supply beyond port limits and
at tanker berths.

Also, it is felt, facilities for mid-stream delivery should be
improved. The bunker suppliers and bunker craft operators
carrying de-bunkered fuel or those returning from outside
port limits should necessarily produce a certificate of quality
from the accredited laboratory attesting that the bunker fuel
in their tanks meets the minimum requirements of ISO 8217.

It is pertinent to note here that a recent study by the Indian
Ports Association at Vizag port had shown that while the
base price of bunkers at Vizag are comparable to the rates
in Singapore or Fujairah, it is the high taxes and duties that
shore up the prices, putting the Indian bunker trade at a
disadvantage.

The average tax component has been
worked out to be at Rs 1,312 per
tonne, which is seen as the major
reason for the abysmally low bunker
lifting of only 0.45 million tonnes at
Indian ports.

Adani – Chemoil JV for
bunkering

Adani Enterprises Ltd (AEL), a
constituent of  the Adani Group, has

signed an exclusive, 50:50 joint venture agreement with
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Chemoil, one of  the world’s leading physical suppliers of
marine fuel products, known as Chemoil–Adani Private Ltd,
to begin supplying marine fuel at Mundra Port as its first step
to expanding presence in fuel oil and petroleum product
markets across India.

Mundra Port is the largest private
port in India strategically positioned
near the main shipping routes of
Asia, the Middle East, Europe and
Africa. It is the ideal location for the
joint venture’s launch and expansion
to other Indian ports for capturing
the domestic marine fuel market, a
spokesman of the Adanis said in a
statement here today.

“Global expertise of Chemoil
blends with the Adani Group’s understanding of  the Indian
market, local sourcing and distribution capability and its
competencies in operating a modern port,” Mr Clyde Michael
Bandy, Chemoil Chairman and CEO, said adding that the
venture is a significant opportunity for Chemoil, as the first
major global fuel oil supplier, to make an early strategic entry
into India’s marine fuel market. This joint venture creates
additional synergies with Chemoil’s existing businesses in
Fujairah and Singapore.

The joint venture company will be 50:50 owned by Chemoil
and the Adani Group with equal representation on the board.
It will have an initial investment of up to $10 million, which

can be increased as the business requires, and lease storage
terminal facilities from the Mundra Port Special Economic
Zone. The port is currently implementing an infrastructure
upgrading programme to expand its capacity and
efficienciesOperations will be supported initially by barges
owned by the Adani Group.

Mr Gautam S Adani, Chairman of
the Adani Group, said that
identifying new opportunities to
develop service offerings and
operational capabilities is a key part
of creating a world-class port.
With over 27 years’ experience in
the marine fuels market, Chemoil
brings strong brand recognition,
global industry market know-how
and operational expertise.

Thus, for bunkering activities to pick up, the Government
should reduce the tax and duty burden on bunkers. The
Government should also come out with a fiscal incentive
scheme for making bunkering more attractive and reducing
the elaborate procedures involved in Customs
documentations.

All these can enable strategic Indian ports to emerge as leading
bunker destinations for the international shipping trade
passing through the Arabian Sea and the Indian Ocean region,
apart from reducing the dependence of Indian ship owners
on foreign bunkering services.
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USA, Russia and OPEC

Today, the United States is at the mercy of  others –
economically, diplomatically, even to some extent
militarily. In the early 1970s, US imported less than 30

percent of  our oil. Today, that figure
is over 60 percent.

Who controls the world’s oil market?
A “who’s who” of  America-haters,
including: Saudi Arabia, which funds
mosques and schools the world over,
including here in the United States,
that teach an extreme anti-Western
form of  Islam known as Whabbism;
Iran, the world’s most active state
sponsor of terrorism, which is
ignoring global calls to halt its nuclear program; Russia, whose
leaders seem intent on igniting a new Cold War; and
Venezuela, where Hugo Chavez is trying to build an anti-
American bloc of  nations south of  our border.

Saudi Arabia dominates the Organization of Petroleum
Exporting Countries (OPEC), which sets the pace for world
oil prices. When it chooses, as it did after the 1973 Arab-
Israeli war, OPEC can squeeze supplies, which both sends
prices soaring and forces importers to conserve.

Question: Why doesn’t the United States confront the Saudis
over Whabbism, which advocates the murder of Jews and
Christians, the subjugation of women, the conquest of non-
Muslim lands and the overthrow of  Western governments,
including the United States? Answer: Oil.

Why don’t the United States and its Western allies more
forcefully confront Iran over its nuclear program, such as by
preventing the Islamic Republic from importing the refined
petroleum products that it desperately needs? Lots of reasons,
but oil is surely one of  the big ones.

Radical Islam, whether the Shia strain of Iran, the Sunni variety
that dominates the Persian Gulf or the Sunni offshoot of
Whabbism that rules Saudi Arabia, provides the ideological
ammunition for the terrorism that threatens the United States,
Europe and Israel.

In essence, the United States is funding both sides in the war
on terror – its own side, when it deploys its military to destroy

Al-Qaeda in Afghanistan and Iraq and Iranian-backed militias
in the latter, and the other side, when Americans fill the
tanks of  their gas-guzzling SUVs.

Here’s the good news: The oil
producers are even more dependent
on oil than the United States. Iran,
Russia and Venezuela, all of  whom
had been flexing their muscles on
the world stage when prices were
much higher, are showing signs of
economic distress now that prices
have plunged.

Thus, a long-term solution to our
oil dependency and the problems it causes is well within
our grasp. The skyrocketing oil prices of  just a few months
back created financial incentives for alternative fuels –
biofuels, batteries, wind and so on. Investors, expecting oil
prices to stay high as global demand grew, banked on the
promise that alternatives would provide lower prices for
consumers.

Now, we must maintain the market for alternatives. If  oil
prices return to and maintain their previous highs, that will
do the trick. If they stay at current levels or fall further, the
new president and Congress should respond by dramatically
increasing the price that consumers pay, such as by boosting
gas taxes, ensuring that alternatives remain financially
attractive.

In an ideal world, two things would occur. First, world oil
prices would fall, bankrupting the autocrats in Riyadh, Tehran
and Caracas. Second, Americans would continue to pay high
prices, forcing conservation that would further drop world
oil prices while maintaining the market for alternative fuels
that, over time, will wean America from its oil dependency.

Russia Finding its old grip

It is an old voice but one that had been absent from the
recent news on this topic. After several Russian officials
denied any interest in joining OPEC in cutting production
to support oil prices the real leader of Russia returned to
the microphone.
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Russia’s  Vladimir Putin said the country must act to influence
oil prices hit by the global economic crisis. This would be a
significant change by the second largest crude exporter on
the planet. Putin said, “We need to work out a whole range
of  measures that will allow us to ACTIVELY influence the
market. As one of the major exporters and producers of oil
and petroleum products, Russia cannot stand aside from
formulation of  global prices for this natural resource.”

Just last week a prominent Russian official said as long as oil
prices remain over $60 that would be fine. Another went on
record as saying Russia would continue to implement an
“independent strategy” with regards to its energy policy and
while they would send people to the OPEC meetings to
learn about new technology they had no interest in joining
OPEC in its production cuts.

Putin also said, “The world financial crisis, the instability on
international markets and raw materials and the fall in the
price of oil, demand that we adopt measures that will ensure
lasting development of  the sector in current conditions.”

Actually Putin’s sudden willingness to set the price of  oil should
be no surprise. Russia has actively intervened in the price of
natural gas it supplies to most of Europe. Massive price
increases, sudden halts to supply and strong language have
enforced its will for higher gas prices. I
have warned in these pages before that
Russia was going to be a force to be
reckoned with once peak oil arrives.
They view their energy resources as a
weapon to be wielded in whatever
manner needed to bring countries inline
with their views and to keep the national
budget running smoothly. I am not
surprised to see Putin reassert control. I
am only surprised it took him so long
to do it.

OPEC continued to make noises  about another production
cut. With prices falling under $60 for light crude the panic is
starting to spread among producers. Japan’s oil demand fell
-6.9% last month and OPEC is expecting similar drops in
other Asian economies. Merrill Lynch expects further declines
in 2009 for oil products. Merrill said last week that they were
seeing sudden sharp declines in demand across all major
consuming regions as global economic activity contracted.
The IEA is expected to cut demand estimates for 2009 for

the third consecutive month when they release their monthly
oil report.

Russian for integration with OPEC

Leading Russian oil firm Lukoil called for closer integration
with OPEC after President Dmitry Medvedev said
cooperation with the oil cartel was a priority.

Russia is currently the largest oil producer outside of OPEC,
which produces 40 percent of world oil.

“If a further production decrease is announced and Russia
joins in, prices could rise to 80 dollars or more” from their
current levels just above 60 dollars, Fedun said.

OPEC recently  slashed output by 1.5 million barrels a day
following a fall in oil prices of more than 50 percent since
July’s record highs above 147 dollars on growing concern
that demand will be hit by slowing global growth.

Russia Will Pursue “Independent”
Strategy on Oil

Russia, the world’s second-biggest oil
producer, will pursue an “independent”
strategy on oil production, ignoring the
Organization of Petroleum Exporting
Countries’ moves to cut output, said
Finance Minister Alexei Kudrin.

“The government isn’t planning any
restrictions of oil production in the near
future,” Kudrin, who also serves as
deputy prime minister, said in an
interview in Sao Paulo. “We don’t want

to impose administrative barriers for restricting production.
Oil businesses should estimate their own risks.”

Russia cut its forecast for the price of  Urals, the country’s
major blend of oil, to $50 a barrel in 2009 on average,
from $95 a barrel previously, Kudrin said. Urals crude traded
at $55.71 a barrel on Nov. 7, 61% below its high of  $142.50
in July. Russia’s biggest oil-producing companies have private
shareholders. The country’s oil and gas pipelines are controlled
by the state.
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Telcos want diesel subsidy to continue

Concerned over the rising cost of
operations, telecom companies are
demanding that the Government

continue the subsidy on diesel for mobile
operators. According to industry estimates,
cellular operators spend nearly 35 per cent of
their operational expenditure on procuring
diesel for running generator sets that power
their base stations. The proposal to remove the
subsidy on diesel for corporate users would
result in higher costs for telecom  companies.

The Cellular Operators Association of India and the
Association of  Unified Telecom Service Providers of  India
are planning to approach the Government seeking a total
exemption or only a marginal increase in diesel price on the
grounds that telecommunications is a public utility industry
and any change in fuel costs would directly impact the
consumer.

“Telecom companies are rolling out their networks in
remote areas where there is no power or road. As it is,
operators are functioning under tremendous financial
pressure to reach out to these rural areas. Some companies
even deploy helicopters to transport diesel to remote places
in order to keep the mobile networks running. The
Government should encourage the creation of this vital
infrastructure by exempting telecom operators if they decide
to remove the subsidy,” said a GSM player.

Operators said that regular power shortfall is over 14 per
cent during peak hours and 9 per cent during non-peak
hours even in urban areas, which makes them dependent

on alternative sources of  energy such as
diesel.Meanwhile, equipment vendors and
technology companies such as Nokia Siemens
and Ericsson are working on energy-efficient
solutions to help operators cut down on rising
fuel costs. Nokia Siemens Networks’ Energy
Efficiency solution claims to reduce the energy
consumption of a base station site by up to 70
per cent.

The four main elements of the solution are minimising the
number of base station sites, minimising the need for air
conditioning to cool the sites, using the latest base station
technology and, deploying software features that optimise
the use of  radio access for wireless communications.

Traditional base station sites are located indoors, where the
typical temperature of 25{ring}C is maintained with high
energy-consuming air conditioning. By increasing the
ambient temperature to up to 40{ring}C, energy
consumption can be reduced by up to 30 per cent in existing
base station equipment, according to Nokia.

“Energy constitutes the third biggest component of  a
mobile operator’s operating expenses. By improving energy
efficiency in networks and using alternative energy sources,
customers reduce dependency on oil and other energy
sources which are threatened by escalating costs due to
supply paucity,” said Mr Juha-Erkki Mantyniemi, Head of
Environmental Affairs, Nokia Siemens Networks.

Similarly, Ericsson has developed base stations that function
on bio-fuels and is doing a pilot with Idea Cellular.

partners reached the milestone of producing 200 million barrels of oil from the Ravva block and the CB/0S2 team
achieved 6 million working hours without an LTI (Loss Time Incident which is an industry measurement for safe working
conditions).The income from operations in H1 2008 is Rs. 7,195 million** (USD 176 million) and is higher by 50% as
compared to H1 2007. Profit after Tax (PAT) in H1 2008 is Rs. 2,550 million** (USD 63 million). The net cash available
with the company as at 30th June 2008 was Rs. 35,287 million** (USD 823 mm) which, along with undrawn borrowing
facility, will be used for projects development and growth of  the Company.

Cairn India is consciously working to create appropriate growth opportunities in order to maximise shareholders’ value. It
has successfully completed USD 625 million preferential allotments in volatile markets by issuing an additional 113 million
shares to Petronas International Corporation Ltd and Orient Global Tamarind Fund Pte Ltd at Rs 224.30 per share. The
deal was completed in April 2008 with the aim to provide financial flexibility for further growth opportunities.

Cont. from Page 19
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Oil global-economics
Explosive rise of global oil prices

from $100 a barrel to $150, then
down to below $55  within a

short duration has profound implications
on the economics and geopolitics of the
entire planet.

How low will it go? Goldman Sachs
predicts the bottom is $50, but adds it
will go up eventually. “The soar” was due
to perceived shortages, compounded by
speculators and the insecurity due to the wars in the Middle
East, the major source of oil. “The dive” was due to the
financial crisis. All of  a sudden, there is no money to buy oil
in the evolving global recession.

Demand plummeted, leaving unpurchased supplies soaring,
catalyzing the deep dive and the OPEC cutting down
production by one million barrels a day. The OPEC move
failed to stop the dive, hinting that we are indeed knee-deep
in recession, not just going into it.

The blessing in disguise is many nations started to look into
energy alternatives because of  not only spiraling oil prices
but also global warming from the use of  oil, a fossil fuel.
Renewable energy (RE) has been catalyzed. People are now
suddenly conscious of  global warming and look for energy
alternatives.

Economic growth drives oil demand up to service that
growth. Economic decline drives oil demand down as there
is no money to service growth, or there is simply no growth.
The thing to watch out for is the new upswing in oil prices
once we get out of the recession. That could be in a year or
10, no one knows.

The IAEA predicts oil prices will go up to $100 when
recession dissipates, adding that it will hit $200 circuit 2030.
This is if there are no huge wars which will change the face
of the planet. Once growth starts picking up again, the
demand for oil will rise and the fear of projected shortage
will once again ensue, fueling speculation and hoarding. Since
RE options will take time, the rise of oil prices is inevitable
as a function of economic growth. In fact, RE even in full

swing, with population growth un-
checked, is not enough to replace oil as the
major energy source. RE will simply
complement rather than replace oil and
other fossil fuels. So damned if  we do, and
damned if we don’t. This is the inevitable
shrinking and cleansing of the entire planet.

Therefore, he who has oil is he who has
power. That is why America will wage wars
for oil. America’s ultimate goal is to control

the oil tap in the Middle East. But there are other powers-
that-be that also want the oil, especially EU-UK and China.
For now, major oil-gas nations such as Russia and Iran, and
minor ones like Indonesia and Venezuela, will all be affected
in a global recession. No one is exempted. But Russia and
Iran have accumulated oil-gas income for the last decade,
enough for a rainy day.

That rainy day is recession. So they can withstand recession
more. Unless they are eventually invaded and vanquished (if
America employs brinkmanship, not likely), the oil-gas
resources of Russia and Iran will make them semi-superpower
once oil prices soar, which, as I said, is inevitable. They can
achieve forward technologies to create weapons that can
match those of  the lone superpower. This is why America is
itching to invade Iran and to encircle Russia.

The predator eagle is very aggressive. With Iran, Iraq, and
Afghanistan in their hands, no one can stop the Eagle from
its unbridled hegemony. But before they get there, a lot of
blood will spill, including American. In fact, this may start
World War III, the cleansing process before a new economic
order.

Energy wars will also be inevitable in the grapple for the last
drop of oil, RE or no RE. Everyone is preparing for these
energy wars. US-NATO has seduced former Russian
republics in the hope of “encircling” the great Bear, Russia,
with its endless oil-gas supply. China, Russia, and friends have
also polarized under the Shanghai Cooperation Organization
(SCO) and the Collective Security Treaty Organization
(CSTO). This SCO-CSTO coalition involves military alliances
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and mutual defense pacts similar to those of  US-NATO.
(see “Upshot,” Sept. 18, 2008). The Russian republics are split
into the pro-West faction east of  Russia and the pro-Russian
faction south of Russia. This east corridor is the perceive
arena for World War III, a mother of  energy wars between
the Eagle and the Bear.

Obama could be the catalyst to new energy wars because of
his closeness to the Israelis. His chief  of  staff, Rahm Emanuel,
is Jewish. America has been arming Israel to the teeth as a
wedge against the oil-rich Arabs. Israel has the fourth most
powerful army in the world, not to mention its nuclear
capability, all because of  mother America. If  Obama
strengthens the wedge further and Israel becomes
overconfident to wage war due to energy issues, it may
employ brinkmanship against Iran or Syria. Then we will see
the beginnings of  Armageddon. Lately, Israel has played a
key role in pipeline geopolitics because its Red Sea port at
Eilat is the endpoint for Russian-republic oil to flow to the
west. This pipeline passes through Georgia, which Russia
attacked recently. Oil geopolitics involves peaceful oil-gas
pipelines and not-so-peaceful military alliances.

Coal use has already gone
up

Coal, already the world’s second-most
used fuel after oil, will grow more
competitive after 2015 as oil and gas
prices are expected to rise, the

International Energy Agency said.

Coal’s share of  global energy demand would rise to 29
percent in 2030 from 26 percent in 2006 — driven by
booming power generation growth mostly in China and India.

Global coal consumption was set to grow to 7,011 million
tonnes of coal equivalent (Mtce) in 2030 from 4,362 Mtce in
2006, the IEA said in its World Energy Outlook.

This was a projected rise of around two percent a year on
average to 2030, the biggest percentage increase of  all energy
sources and twice the annual rate of growth for total primary
energy, the IEA said.

Of this, China would account for 66 percent of coal demand
growth and India for 19 percent. China, currently a net
exporter, was set to become a net importer in the near future.

Its imports could reach 88 Mtce by 2030, while India’s coal
imports were expected to grow by 7 percent a year to 220
Mtce by 2030.

World coal production would have to rise 60 percent
between 2006 and 2030 to meet demand, the IEA said.

The biggest share of  demand will come from non-OECD
countries, which is also where around 90 percent of
production growth is concentrated.

China’s coal production was expected to almost double,
India’s production would more than double and Russia’s
would rise by 75 percent, the IEA said.

Coal supply costs have risen dramatically during the past
year following sharp increases in the price of materials,
equipment, diesel, labour and shipping.

Projected cumulative investment in coal supply infrastructure
was projected at $730 billion between 2007 and 2030 (in
year 2007 dollars), of which 91 percent would be spent on
mine investments and the rest on ports and shipping.

Falling crude prices could slow deep-
water drilling

So far unscathed by plummeting
oil prices, costly deep-water drilling
projects in the Gulf of Mexico
could soon become less attractive
if  crude prices continue falling. Oil
prices closed below $60 a barrel,
a level widely considered to be
near the break-even point for multibillion-dollar deep-water
projects that have been a key driver of  Houston’s energy
economy in recent years.

If prices go lower still, oil companies could be forced to
re-evaluate and possibly postpone deep-water projects, just
as they have already done with less-costly land and shallow-
water drilling plans, analysts said.

“At $50, they probably start canceling projects or slowing
projects up. Such a move should not affect projects under
way or in the late stages of planning, given the large
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investments already made, but could affect
projects further out.

Yet any pullback would likely be temporary
and followed by a rebound based on the
same factors that created the most recent
boom in offshore drilling: rising global
energy demands and pressure to find new
sources of oil to feed them.

Generally, deep-water oil and gas projects
have been viewed as more insulated from
commodity price swings than other kinds
of exploration. The huge investments
required assume operators are committed
for many years, and the companies involved
are oil majors, national oil companies and large independent
producers that have strong enough balance sheets to ride out
down cycles.

But the downturn in oil prices has been more dramatic than
many had predicted and could make producers reconsider
those developments.

“If we continue to see a decline, we’ll start to see more curbing
of  capital outlays and capital programs,” said Gary Adams,
vice chairman of  Deloitte’s oil and gas practice in Houston.
“I think that is about a year to two-year time frame. Any
projects that could start up between now and then could be
delayed.”

“I would guess a range of $40 to $50 is where you start to
see some eyebrows raised.”

Most oil and gas companies and offshore drillers have tried
to reassure investors that the fundamentals of deep-water
drilling remain solid despite current challenges.

“I think most deep-water projects are economic at $60 oil,
and we see no change in interest of our customers regarding
additional deep-water capacity or renewal of existing deep-
water capacity,” Robert Long, CEO and chairman of
Transocean, the world’s largest offshore drilling contractor,
said during a conference call last week to discuss the company’s
third-quarter financial results.

Executives with Anadarko Petroleum Corp. in The
Woodlands suggested last month that some of  its deep-water
projects could still work with oil prices as low as $30 a barrel.

Weak economic conditions have pushed
service and material costs lower, making
the economics of the projects more
favorable, Adams said.

George Kirkland, Chevron’s executive
vice president for global upstream and
gas, said it is possible that the timing of
some of the San Ramon, Calif.-based oil
company’s long-range exploration
projects could be delayed if it means
achieving a better deal.

“We would, I think, look very strongly at
slight movements on projects that made
sense from the cost of building them, if

it’s going to come down,” he said, according to a transcript
of  the oil company’s third-quarter conference call. “I actually
see this as a real opportunity for companies like Chevron.”

In recent weeks, oil and gas companies have announced plans
to reduce capital spending in 2009 in response to the credit
crunch, slowing economy and weak commodity price
environment.

Mostly, those have been smaller independent producers that
focus on natural gas plays on land and in the Gulf ’s shallow
waters, and are more dependent on the debt markets for
funding.

By contrast, at least two major U.S. oil companies recently
moved forward with deep-water programs.

This month, Exxon Mobil inked a $1.2 billion deal for a
deep-water rig rental, while Marathon Oil green-lighted $1.6
 billion in investment on two Gulf of Mexico development
projects.

“We look around at where our oil is coming from,” said
Tulane’s Smith, “and the growth is in deep-water
production.”
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Shell seeks Abu Dhabi’s help to prolong oil era
Royal Dutch Shell, Europe’s largest
oil company, has called on Abu
Dhabi to help extend the life of
petroleum as a transport fuel
against a growing threat from
electric cars and the environmental
lobby. The plea came during a
presentation by a senior Shell
executive to Sheikh Mohammed

bin Zayed, Crown Prince of  Abu Dhabi, at his Majlis.
Malcolm Brinded, Shell’s executive director of  exploration
and productioAAAn, said coal would come into increasing
competition with oil as a source of greenhouse gases at a
time when policymakers came under pressure to tackle the
cause of climate change.

This could prompt governments to turn decisively against
conventional cars. Abu Dhabi could help extend the life of
cars powered by combustion engines by recognising the
benefits of combining biofuels with petrol to reduce the
amount of carbon in car exhausts, Mr Brinded said. Another
major boost to oil’s longevity would come from cutting
carbon emissions from coal-fired power stations by
promoting carbon capture and storage (CCS) technology,
where the gases are pumped into hermetic reservoirs
underground.

“Why is CCS in coal power so important for the oil industry?
Because tackling coal emissions first will leave more carbon
space for oil in transport,” Mr Brinded said.”Otherwise the
world may be forced to conclude that climate pressures are
so strong that there is no option but to decarbonise transport,
whatever the cost and convenience advantages of oil.” Mr
Brinded laid out the company’s energy scenarios to 2050
and concluded that, whatever happens, the future would be
“challenging”. Things cannot continue as they are, with energy
demand growing rapidly along with emissions of carbon
dioxide while pressure mounts against climate change, he told
the assembled dignitaries, including members of the royal
family, diplomats and energy officials.

Mr Brinded laid out two possible ways in which the world
would react to the conflicting trends shaping the energy
industry.

In the first scenario that he called “scramble”, Mr Brinded
saw nations acting alone to secure energy supplies, paying
little attention to efficiency. In many cases they turn to
domestic supplies of coal and other dirty fuels, while turning
up their noses up at global pacts to cut greenhouse gases.
Opec keeps oil markets tight under this scenario, and prices
are high and volatile.

“Scramble is what we are experiencing today – and it’s not
very comfortable,” Mr Brinded said.The outcome of  this
behaviour over the next decade would be sudden, draconian
government measures to deal with climate change, such as
restrictions on personal mobility, causing economic and
social disruption, he said.

The second scenario, which Mr Brinded called “blueprint”,
describes a future of greater international co-operation.
Opec ensures greater availability of oil, and nations, including
China and India, agree to be bound by a global pact on
carbon emissions. This leads to a global market in carbon
credits, which provides incentives to invest in alternative
energy and carbon capture and storage.

Abu Dhabi is already exploring the use of carbon capture
through its Masdar initiative.Both scenarios are ultimately
negative for the oil industry, in that they foresee the
replacement of the combustion engine with an electric
motor in the transport sector, which until today has
provided the largest market for oil.

Mr Brinded argued that the rapid deployment of carbon-
capture technology, and a global agreement on carbon
credits, would provide the best outcome for both oil
companies and oil-exporting nations.

This would drastically reduce the amount of carbon emitted
globally, reducing the risks of  drastic changes in the climate
and extending the life of combustion engines, albeit more
efficient ones.

Shell is one of  a handful of  Western oil companies in Abu
Dhabi whose 75-year-old concessions are due to expire
within the next few years. Mr Brinded made no mention
of the concession, but said the company was looking
forward to more years to come in the emirate. “Another
70 would be fine,” he said.
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Share

NRL posts Rs 373cr profit

Numaligarh Refinery Limited (NRL) has
made a profit of Rs 373 crore after taxes
during the financial year 2007-08. This
was disclosed at the 15th annual general
meeting of NRL.

It also declared a dividend of  20 per cent. Numaligarh’s
contribution to the government exchequer, including taxes
and duties for the year 2007-08, will be Rs 241.42 crore.

During 2007-08, crude oil processing at Numaligarh Refinery
at 2.57 million tonnes which was the highest since
commencement of commercial operation, the official said.

The refinery had achieved 85.6 per cent capacity utilisation
and had continued to maximise production of high value
distillates like petrol, diesel, aviation turbine fuel and kerosene.

The company achieved record sales turnover during the year
at Rs 8,764 crore, which was higher than the previous year’s
turnover at Rs. 7,930 crore by 10.5 per cent.

GAIL approves 1:2 bonus issue

The shareholders of GAIL (India)
Limited approved the issuance of 1
bonus share for every 2 equity shares
held. The paid-up capital of the
company is Rs. 845.65 crore and the

Reserves and Surplus as on 31st March 2008 were
approximately Rs. 12,160 crore. Dr. U. D. Choubey,
Chairman and Managing Director, GAIL said that the
Authorized Share Capital of the Company is proposed to
be increased from Rs.1,000 crore to Rs.2,000 crore.

Dr. Choubey said that GAIL has completed the expansion
of Pata plant by commissioning a new HDPE plant with
additional capacity of  100,000 TPA. It is proposed to further
augment the capacity to 5,00,000 TPA gradually going upto
8,00,000 TPA.. Three focus areas decided by the Board and
Top Management Team (TMT) have been identified as (i)
enhancing the transmission / distribution capability, (ii)
Petrochemicals and (iii) City Gas / CNG activities”, he added.

He reiterated Company’s commitment to increase revenues
to Rs. 50,000 crore by 2011-12.

ONGC Announces Highest Ever
Dividend

Oil and Natural Gas Corporation
(ONGC), at its annual general meeting
(AGM), has announced highest ever
dividend by an Indian company at Rs
68.44 billion excluding Rs 11.63 billion
payable as tax.The company’s consolidated sales for FY
07-08 stood at Rs 1,037.17 billion, whereas standalone sales
were at Rs 167.02 billion as compared to 156.43 billion
during the corresponding period of  the last year.

The company’s net profit for the same period increased
7% at Rs 167.02 billion up as against 156.43 billion in the
previous year.In AGM Speech to shareholders, Mr. R S
Sharma, Chairman and Managing Director of  ONGC said,
“Your company has ambitious growth plan. For prudent
fiscal management, it is desirable to retain substantial fund
for investment and growth perspectives to address the
aspiration of  shareholders.”

Moreover, ONGC has decided to invest around Rs 19,338
crore in oil and gas exploration during the existing fiscal
(2008-09), which is around 10% more than its investment
of  Rs 17,651 crore during the previous year. The company
said that improving the reserve replacement ratio by
intensifying exploratory efforts is the company’s first priority.

Bharat Oman Refineries to go ahead
with IPO

Bharat Oman Refineries Ltd (BORL),
a joint venture between Bharat
Petroleum Corporation and Oman Oil
Company Ltd, is all set to go ahead
with its proposed IPO plan, a top

company official said here.

BORL is implementing a 6-mn tonnes per annum
(mtpa)greenfield refinery at Bina, Madhya Pradesh. BPCL’s
Bina refinery will be commissioned by December 2009 that
will help the company meet its requirements in central and
northern India, he said. The company has spent Rs 9,275-
crore for the Bina project, completing 75 per cent of the
construction.
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Industry Data

(TMT)
Product

Sep-08 Sep-07 Apr-Sep 08 Apr-Sep 07 Sep-08
Apr-Sep 

08

LPG 986.9 913.2 5652.3 5324.7 8.1 6.2
Naphtha + NGL 726.7 616.3 4302.7 4215.6 17.9 2.1
MS 899.5 813.5 5503 5087.6 10.6 8.2
ATF 352 349.6 2236.5 2124 0.7 5.3
Kerosene 790 793.5 4622.1 4670.5 -0.4 -1
HSD 3932.7 3336.8 25001.6 22343.1 17.9 11.9
LDO 48.1 48.8 311.8 312.5 -1.3 -0.2
FO/LSHS 986.5 941.7 5699 5860.3 4.8 -2.8
Bitumen 235.7 217.9 1938.7 1882.7 8.1 3
Lubes / Grease 78.4 92.8 505.9 536.2 -15.6 -5.7
Others 665.6 707.9 4165.9 4188.5 -6 -0.5

TOTAL ALL PRODUCTS 9702.1 8832 59939.3 56545.7 9.9 6

OVERALL SALES PERFORMACE : SEPTEMBER 2008

Sales for the  month Cumulative  Sales % Grow th / (Decline)

Sr. PARTICULAR NR ER WR SR AI NR ER WR SR AI

1 Actuals 2008 294.1 89.2 242.5 273.7 899.5 1791.4 543.9 1527.5 1640.2 5503
2 Actuals 2007 273.2 75.6 222.5 242.1 813.5 1687.3 494.2 1420.9 1485.3 5087.6
3 % growth
3a 2008 over 2007 7.6 17.9 9 13.1 10.6 6.2 10.1 7.5 10.4 8.2
3b 2007 over 2006 9 0.7 8.9 9.7 8.4 9.9 9.1 11.2 13.2 11.1

Industry Region-wise Sales Performance - MOTOR SPIRIT

SEPTEMBER APRIL-SEPTEMBER
Figs in TMT

SEPTEMBER APRIL - SEPTEMBER
Sr. PARTICULAR NR ER WR SR AI NR ER WR SR AI

1 Actuals 2008 5.5 21.8 16.3 4.5 48.1 50.3 107.9 125.7 27.9 311.8
2 Actuals 2007 11.3 12.8 19.4 5.3 48.8 69.6 77.8 134.2 30.9 312.5
3 % growth
3a 2008 over 2007 -51.2 69.9 -15.6 -15.6 -1.3 -27.7 38.7 -6.4 -9.6 -0.2
3b 2007 over 2006 -13.5 3.2 -34.1 -18.7 -20.5 -17 3.2 -20.3 -30.3 -16

Industry Region-wise Sales Performance - LDO
Figs in TMT

Sr. PARTICULAR NR ER W R SR AI NR ER W R SR AI

1 Actua ls 2008 311 122.4 260.8 292.8 986.9 1773.7 700.8 1498.5 1679.3 5652.3
2 Actua ls 2007 290.2 105.4 243.4 274.2 913.2 1690.4 653.5 1411.5 1569.4 5324.7
3 % grow th
3a 2008 ove r 2007 7.2 16.1 7.1 6.8 8.1 4.9 7.2 6.2 7 6.2
3b 2007 ove r 2006 4.7 1.3 0.8 9.2 4.5 5.9 6.6 6 8 6.6

Industry Re gion-w ise  Sa le s Pe rform a nce  - LPG

SEPTEMBER APRIL-SEPTEMBER
Figs in TMT
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Crude Tanker Positions at Major Ports

LPG Tanker Positions at Major Ports

Port Vessel Buyer / Seller Arrived on Qty
VADINAR KARAM SINGH 30-Oct-08 80000

HOSHIYAR 27-Oct-08 210000
C.V.RAMAN 6-Oct-08 36000
G.G.SINGH 6-Oct-08 130000
JADUNATH SINGH 20-Oct-08 50000
HEAD WAY 15-Oct-07 130000
WEST WAY 14-Oct-07 130000
A.B.TARAPORE 26-Oct-07 50000

JAMNAGAR EAGLE VIRGINA KPC 21-Oct-08 26000
CAPRICORN STAR 25-Oct-08 26000
SEA SKY 21-Oct-07 83000
FRONT GRANITE 25-Oct-09 140472
BARAWATI 27-Oct-08 80000
EAGLE VERGINIA 28-Oct-09 260000
FRONT DOCHES 21/10/2009 260000

MUMBAI DESH RAKSHAK SHELL 17-Oct-08 33000
A.B.TARAPORE 20-Oct-08 50000
RATNA URVI ARAMCO 21-Oct-08 73000
GANDHAR SOMO 6-Nov-08 90000
KARAM SINGH 6-Oct-08 55000
G.B.SARIA SOMO 10-Oct-08 50000
KARAM SINGH 31-Oct-08 50000
IRON MONGER 6 ARAMCO 24-Oct-08 81000
SOMNATH SHARMA 22-10-08 50000
AMORE MIO II STATOIL 31-10-08 90000

MANGALORE PREMVATI NIOC 19-Oct-08 11400
D.S.THAPA 2-Nov-08 55000
GRIGOROUSSA I NIOC 7-Nov-08 92283
DESH SHANTI 20-Sep-09 130000
VALIANT NIOC 1-Oct-07 94000

COCHIN CONCORD 23-Oct-08 250000
SHAITAN SINGH 6-Nov-08 52000
DESH SHANTI 20-Oct-09 130000

CHENNAI UNITED RESOLVE ADNOC 21-Oct-08 133984
PREM PRACHI ARAMCO 22-Oct-08 135000
SAVEH 19-Oct-08 140876

VIZAG PIRU SINGH 22-Oct-08 25000
EASTWAY 4-Nov-08 84991
FEDERAL II 5-Nov-08 25000
STENA ANTARTICA PETRONAS 26-Oct-08 80680
FICVE STARS GLORY ARAMCO 24-Oct-08 136947

KAKINADA PEDOULAS 22-Oct-08 35000
AGIOS NICOLAOS NNPC 11-Oct-08 182908
TITAN MERCURY ANOC/ARAMCO 22-Sep-08 132000
D.ELEPHANT 19-Oct-08 207310
J.L.NEHRU 30-Oct-08 35908
TOSA 12-Oct-08 252244

HALDIA R.R.RANE 22-Oct-08 25000
G. S.SALARIA 30-Oct-08 21000
BRAVEHEART 30-Oct-08 22561
JADUNATH SINGH 20-Oct-08 19000
G.S.SALARIA 25-Oct-08 18278

P o r t V e s s e l A r r iv a l Q t y ( M t s ) L o a d  P o r t S u p p lie r R e c e iv e r
V IZ A G F L EN D ER  L IB ER T Y 3 0 /1 0 1 7 6 4 3 R A S T A N U R A A R A M C O H P C L
M U M B A I G A S  M A J O R 3 1 /1 0 7 0 0 0 R A S T A N U R A N A F T O M A R V A R IO U S
M A N G A L O R E M .V A S IS T 2 6 /1 0 1 3 0 0 0 S IK K A R EL IA N C E IO C L /H P C L

M .S H U B H A T R EY A 2 7 /1 0 1 8 7 8 1 R U W A IS A D N O C IO C L /H P C
D A H EJ D O N A U 1 3 /1 0 1 3 9 7 9 R A S T A N U R A A R A M C O R IL
H A L D IA O R IEN T A L  Q U EEN  2 9 /0 9 2 0 0 0 0 T .J .S U L O N G P ET R O N A S IO P L
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Petroleum Products Tanker Position

Port Vesse l Buyer / Se ller Arrived on Qty
JAMNAGAR M ARE ATLANTIC TRAFIGURA 19-Oct-08 F.OIL 60000

ALPINE PERSEFONE TRAFIGURA 19-Oct-08 MOGAS 54000
BRITISH UNITY GLENCORE 23-Oct-08 MOGAS 35000
KING FISHER MARUBENI 21-Oct-08 CBFS 25000
AKROTIRI ARAM CO 17-Oct-08 HSD 35000
TORM  CLARA VITOL 13-Oct-08 HSD 44000
TORM  HELENE TRAFIGURA 22-Oct-08 HSD 97000
M ORNING GLORY III KPC 29-Oct-08 ATF 75000

M UNDRA N.J.SEKHON 15-Oct-08 HSD 42917
PUNITA 30-Oct-08 MOGAS/HSD 20451

KANDLA STELLER EAGLE 27-Oct-08 HSD 45000
HIGH LAND VITOL 29-Oct-08 SKO 25106
PRATIBHA TAPI 25-Oct-08 NAPHTHA 15000
ALPHINE PERSEFONE B.P. 7-Nov-08 ATF 60000

DAHEJ ARION 10-Nov-08 NAPHTHA 30000
HAZIRA HOSHIYAR SINGH 11-Nov-08 HSD 43000
M UM BAI PUNITA 17-Oct-08 SKO 11749

JAG PALAK 18-Oct-08 HSD 15000
HIGH LAND VITOL 29-Oct-08 SKO 25106
PRATIBHA TAPI 25-Oct-08 NAPHTHA 15000

JNPT PRATIBHA NEERA 22-Oct-08 F.OIL 14240
OVERSEAS ATHENS SOJITZ 14-Oct-08 F.OIL 33000

GOA A.K.PAL 20-Oct-08 HSD/M OGAS 6000/3000
M ANGALORE GULF NOM AD IPG 18-Oct-08 HSD 42000

IRAN FARAZ NIOC 19-Oct-08 HSD 30000
NEW ACE VITOL 28-Oct-08 F.OIL 88000
PRATIBHA CAUVERY 28-Oct-08 F.OIL 8000
TULA SEM PRA 10-Nov-08 NAPHTHA 30000
RABINATH TAGORE 9-Nov-08 NAPHTHA 12000

COCHIN PRATIBHA WARNA 20-Oct-08 SKO 8000
SAM PURNA SWARAJYA 31-Oct-08 MOGAS/HSD 5000/6000

CHENNAI TORM  HELVIG TOTSA 29-Oct-08 NAPHTHA 31500
M OSCOW UNIVERSITY 30-Oct-08 F.OIL 33000
ATORA B.P. 6-Nov-08 LSHS 26199

VIZAG JAG PRAGATI 20-Oct-08 LDO/LSHS 8000
BRITISH CHIVALRY ITOCHU 21-Oct-08 NAPHTHA 31500
N.J.SEKHON 30-Oct-08 KO 00
F.P.ALPHINE 26-Oct-08 NAPHTHA 25000
TWINKLE 31-Oct-08 HSD 6000
PULA TRAFIGURA 3-Nov-08 HSD 37000
OCEAN MERCURY 14-Oct-08 NAPHTHA 31500

PRADEEP PACIFIC POLARIS 31-Oct-08 SKO 25000
HALDIA JAG PRAVITRA 21-Oct-08 HSD 2588

DESPINA KPC 20-Oct-08 NAPHTHA 22189
PACIFIC POLARIS 31-Oct-08 SKO 25000
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Name of the Programme :Inter-
national Process Analytical Technol-
ogy Forum
Venue :Baltimore, Md. US
Date - January 25-28, 2009
Phone: 847 543 6800
Fax: 847 548 1811
Email: info@ifpacnet.org

Events

Name of the Programme :ERTC
Annual Meeting
Venue :Vienna, AUR
Phone: +44 1737 365100
Fax: +44 1737 365101
Email:events@gtforum.com
Date :November 17-19, 2008

Name of  the Programme :IADC Well
Control Middle East Conference &
Exhibition
Venue :Muscat, OMN
Phone: 713 292 1945
Fax: 713 292 1946
Date :November 24-25,2008
Email: conferences@iadc.org

Name of the Programme :The Art of
Reading Smoke with Dave Dodson
Venue : Suntec, SING
Date :December 2-5, 2008
Phone: 1-+44 (0)20 7840 2100
Fax: +44 (0)20 7840 2111
Email: osea@oesallworld.com

Name of the Programme:Annual Re-
fining & Petrochemicals in Russia and the
CIS Countries Roundtable
Venue :Abu Dhabi, UAE
Date-August 25-28,2008
Phone: +44 207 067 1800
Fax:  +44 207 430 0552
Email:c.verma@theenergyexchange.co.uk

Name of the Programme :IADC
Drilling Gulf of Mexico Conference &
Exhibition
Venue Galveston, TX USA
Date : December 3-4, 2008
Phone: 713 292 1945
Fax: 713 292 1945
Email: conferences@iadc.org

Name of the Programme:International
Petroleum Technology Conference
(IPTC)
Venue: Kuala Lumpur, MAL
Date: December 3-5,2008

Name of the Programme :Down-
stream Asia Refining & Petrochemicals
Conference
Venue :Singapore, SING
Date : December 3-4,2008
Phone:  +44 (0) 207 067 1800
Fax: +44 (0) 207 430 0552
Email:a.ward@theenergyexchange.co.uk

Name of the Programme: PIRA
Natural Gas Markets Conference
Venue :New York, NY USA
Phone: 212 686 6808
Fax:  212 686 6628
Email: sales@pira.com

Phone: 972 952 9393
Fax: 972 952 9435
Email: spedal@spe.org

Name of the Programme :PIRA
Understanding Global Oil Markets
Conference
Venue :New York, NY USA
Date : December 10-11, 2008
Phone: 212 686 6808
Fax: 212 686 6628

Name of the Programme :
Deepwater Operations Conference &
Exhibition
Venue :Houston, TX USA
Date : November 3-5, 2008
Email:http:/www.accessanalyst.net

Name of the Programme : SPE
Hydraulic Fracturing Technology
Conference
Venue :The Woodlands, TX USA
Date:January 19-21, 2009
Phone: 972 952 9393
Fax: 972 952 9435
Email: spedal@spe.org

Name of the Programme Houston
Energy Financial Forum
Venue: Long Beach, CA USA
Date :November 18-20, 2008
Email:http://
www.accessanalyst.net

Name of the Programme :API
Exploration & Production Winter
Standards Meeting
Venue: San Antonio, Tex. US
Phone: 202 682 8000
Fax: 202 682 8222
Date:January 19-23,2009

Name of  the Programme :World
Future Energy Summit
Venue : Abu Dhabi United Arab
Emirates
Phone: 972 952 9393
Fax: 972 952 9435
Date-January 21-23,2009

Name of the Programme :
SPE International Thermal Opera-
tions & Heavy Oil Symposium
Venue : Perth Australia
Website: http://
www.deepoffshoretechnology.com
Date-December 3-5, 2008

Name of the Programme :NAPE
Expo
Venue :Houston, Tex. US
Phone: 817 847 7700
Fax: 817 847 7704

Name of the Programme :Global
Petrochemicals Conference & Annual
Meeting
Venue :Cologne Germany
Phone: +44 (0) 1242 529 090
Fax: +44 (0) 1242 529 060
Email:
wra@theenergyexchange.co.uk
Date:February 3-5,2009
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Events

Name of the Programme :Pipeline
Pigging & Integrity Management
Conference
Venue :Houston US
Phone: 713 521 5929
Fax: 713 521 9255
Email: clarion@clarion.org
Date:c.February 9-12,2009

Name of the Programme :Pipe Line
Contractors Association Annual Confer-
ence (PLCA)
Venue :Carlsbad, Calif. US
Phone: 214 969 2700
Email: plca@plca.org
Date:February 11-15,2009

Name of  the Programme :IP Week
Venue :London England
Phone: 972 952 9393
Phone: +44 (0)20 8561 6030
Fax: +44 (0)20 8561 0131
Email: events@energyinst.org.uk

Name of the Programme :Interna-
tional Petrochemicals Technology
Conference & Exhibition
Venue :London England
Phone: +44 (0) 20 7357 8394
Fax: +44 (0) 20 7357 8395
Email: enquiries@europetro.com
Date:February 16-17,2008

Name of the Programme :
Laurance Reid Gas Conditioning
Conference
Venue :Norman, Okla. US
Phone: 405 325 2248
Fax: 405 325 7164
Email: bettyk@ou.edu
Date:c.November 3-6,2008

Name of the Programme :
EAGE North African/Mediterranean
Petroleum and Geosciences Conference
& Exhibition
Venue :Tunis Tunisia
Phone: +31 88 995 5055
Fax: +31 30 6343524
Email: eage@eage.org
Date:March 2-4,2009

Name of the Programme :
SPE Research & Development Confer-
ence
Venue :Lisbon Portugal
Phone: 972 953 9393
Fax: 972 952 9435
Email: spedal@spe.org
Date:October 28-30,2009

Name of the Programme :
International Downstream Technology
& Catalyst Conference & Exhibition
Venue :London England
Phone: +44 (0) 20 7357 8394
Fax: +44 (0) 20 7357 8395
Email: enquiries@europetro.com
Date:February 18-19,2009

Name of the Programme :
ASME International Mechanical Con-
gress & Exposition
Venue :San Antonio, TX USA
Phone: 918 493 3872
Fax: 918 493 3875
Email: pmirkin@gasprocessors.com
Date:March 8-11,2009

Name of the Programme :Middle
East Oil & Gas Show & Conference
(MEOS)
Venue :Manama, BAH
Phone: +973 17 550033
Fax: +973 17 553288
Email: aeminfo@batelco.com.bh
Date:March 15-18,2009

Name of the Programme :Annual
International LPG Seminar
Venue :The Woodlands, Tex. US
Phone:  281 367 9797
Fax: 918 497 5558
Email: register@seg.org
Date:March 16-19,2009

Name of  the Programme :NACE
Corrosion Conference & Expo
Venue :Atlanata, GA US
Phone: 281 226 6200
Fax: 281 228 6300
Date:March 22-26,2009

Name of the Programme :Doha
Natural Gas Conference & Exhibi-
tion
Venue :Doha Qatar
Email: gascon@qp.com.qa
Date:March 9-12,2009

Email: info@napeexpo.com
Date:February 5-6,2009

Date:February 16-19,2009

Name of the Programme :ASEG
International Conference & Exhibition
Venue :Adelaide, AUS
Phone: +61 8 8352 7099

Fax:  +61 8 8352 7088
Email:c.taylor@theenergyexchange.co.uk
Date:c.February 22-26,2009

Name of the Programme :
ASME International Mechanical
Congress & Exposition
Venue :San Antonio, TX USA
Phone: 918 493 3872
Fax: 918 493 3875
Email:
pmirkin@gasprocessors.com
Date:March 8-11,2009

Name of the Programme :
Turkish International Oil & Gas

Conference & Showcase
Venue :Paradise Valley, AZ USA
Phone: +44 (0) 207 596 5233
Fax: +44 (0) 207 596 5106
Email: oilgas@ite-exhibitions.com
Date:March 10-12,2009

Name of the Programme :
NPRA Annual Meeting
Venue :San Antonio, Tex. US
Phone: 202 457 0480
Fax: 202 457 0486
Email:  info@npra.org
Date:March 22-241,2009
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Job Opportunity

Post:Editor - Construction Manager
Company: Doha Petroleum &
Construction Company
Co. Profile: DOPET was established
in 1981 to cater the Oilfield
Maintenance activity in the State of
Qatar. Catering to the fields like Oil,
Gas, Petrochemical and Utilities
Industries, both Onshore and Offshore
Job Desc: Engineering Graduate
(Mechanical,Electrical, Instrumentation,
Civil, StructuralYou are highly versatile
with an ability to learn and grasp new
ideas quickly
Profile: Responsibility for the
development construction
specifications
Exp:5 - 10 Years
Location: Qatar
Email:engrjobs@dopet.com

Post: Sr Analyst (Operations) (Oil &
Gas)
Company: A Client Of Spectrum
Solutions
Co. Profile:It is a division of a big
Business Consulting Group & a leading
provider of research solutions
powered by consulting & technology.
Job Desc: Client interaction,
Conceptualize, design, plan and
manage large projects
Profile: B.E(Oil & Gas) with 2 to 4
yrs of relevant experience out of which
min 1 yr should be in a Oil & Gas
firm(Manufacturing
Exp: 2 - 4 Years
Location: Mumbai, Mumbai Suburbs
Email: rplacements@rediffmail.com

Post: Modelling and Simulation
Engineer
Company: Hyperion Systems
Engineering
Co. Profile :Hyperion Systems
Engineering, one of the most significant
world scale Process Industry
Technology Solutions and Professional
Services provider
Job Desc: Job includes application of
Dynamic modeling software
environments in the production of
models related to the petrochemical,
Profile: A BSc or MSc or PhD in
Chemical Engineering or in a related
field.Process Engineer experience on
chemical/petrochemical site will be
considered anadvantage.Process
Modeling and Simulation experience
will be considered a significant
Exp: 10-15 Location: Mumbai
Email: advpaints@yahoo.co.in

Post: Petroleum Engineer
Company: Sofomation Energy
Co. Profile: Reputed Industry.
Job Desc: We are -SOFOMATION
- A human resource staffing agency
providing highest standards of quality
and professionalism.
Profile: Prepare, promote and support
implementation of  New Technologies
in the area of completion, artificial lift
systems, sand control, and other
production apparent technologies.
Assist Jubilants and new business teams
with proper cost, time and resource
planning for the proposed activities;
Exp: 9 - 14 Years
Location: Noida
Email:aditya@sofomation.comPost: SubContracts Engineer

Company: Tecnimont ICB

Co. Profile:Tecnimont ICB Pvt. Ltd.,
is a part of  Maire-Tecnimont Group,
Italy, and it is one of  the few EPC
companies in India with capability and
experience in executing large projects
on lumpsum turnkey basis in India and
all over the globe.
Job Desc: Candidates should be
graduate engineer with 2 to 4 years
experience in preparation of
Subcontract Documents, Cost
Estimation ,administration of
Subcontracts
Profile: Candidates with experience in
EPC /large construction companies are
only requested to apply.
Exp: 2 - 4 Years
Location: Mumbai
Email: http://www.ticb.com

Post:Editor - Project Managers
Company: Lucintel
Co. Profile: Lucintel is a Dallas, Texas
(USA) based global market intelligence
and business consulting firm that delivers
results of  significant value and long term
growth.
Job Desc: The job involves successfully
initiating, executing & delivering quality
business research. Involves managing
multiple research projects & client
relations. understanding project
deliverables, team management &
development
Profile: M.Tech/MS/PhD or MBA
from reputed institutions with over 5
years in Business research and/or
consulting
Exp:5 - 10 Years
Location: Raipur
Email:hr@lucintel.com,sanjay.mazumdar@lucintel.com
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Job Opportunity

Post: Manager - Accounts / Finance
Company: University of Petroleum
and Energy Studies
Co. Profile: We are Mould Makers,
specialized in Caps &Closures moulds
since 15 years, situated in sanaswadi,
Pune, India.
Job Desc: University of  Petroleum &
Energy Studies (Asia's 1st Energy
University) is a unique institution in the
Asian level dedicated to developing
skilled
Profile: Good knowledge of  IT,
Comfortable with TALLY, SAP
additional qualification, Own
conveyance, Would be placed in
Dehradun.
Exp: 5 - 8 YearsLocation: Dehradun
Email: recruit@upes.ac.in

Post: Petroleum Geophysicist
Company: Futura Polyesters Ltd.
Job Desc: GlobalHunt is a leading
executive search and Selection Company
specializes in Engineering &
Manufacturing, Technology & Telecom,
Business Process Outsourcing
Profile: The ideal candidate will have a
relevant qualifications along with the
prior working exposure in the similar
profile.
Exp: 5-10 Location: Nigeria
Email: jobs@globalhunt.in

Post: Estimation Engineer
Company: Doha Petroleum
Construction Co., Ltd.
Co. Profile: DOPET was established
in 1981 to cater the Oilfield Maintenance
activity in the State of  Qatar.
Job Desc: Review the drawings/scope
of  work and formulate the quantum of
work/BOQ.Identify the resource
requirements in line with construction/
fabrication.Identify the detailed material
requirements and obtain competitive
prices.Carry out site survey and identify
the site impediments.
Profile: Mechanical Engineering
Graduate,7 years experience in
Estimation Project Management in Oil
& Gas Onshore / Offshore EPIC /
Multidiscipline Construction /
Fabrication / Broan Field Projects
Exp: 6-8  Location: Qatar
Email: engrjobs@dopet.com

Post: Quantity Surveyor
Company: Doha Petroleum &
Construction Company
Co. Profile: DOPET was established
in 1981 to cater the Oilfield Maintenance
activity in the State of  Qatar. Catering
to the field
Job Desc: Engineering Graduate with
3 years work experience that deals with
Quantity Surveying
Profile:Familiar with tenders, cost
estimation, contracts, material
requirement, requisition, etc.
Exp:3 - 8 Years Location: Qatar
Email: engrjobs@dopet.com

Post: DESIGN ENGINEERt
Company: U.S. based Engineering and
Design firm Operating from Client of
Akshaya Consulti
Co. Profile: A professionally run Indo-
US- Bahrain JV provides planning,

engineering, design &project
management services to petroleum/
petrochemical, pharmaceutical.
Job Desc: Apply NEC & other Codes
for Design, Develop Material Specs,
Develop Piping,Instrumentation,
General Layout Drawings, Design
Hazardous Area Classification Plans,
Profile: A professionally run Indo-US-
Bahrain JV provides planning,
engineering, design &
project management services to
petroleum/petrochemical,
Exp: 4 - 8 Years Location: Chennai
Email:akshayaconsulting@airtelmail.in,akshaya_nsr@hathway.com

Post: Planning Engineer
Company: Doha Petroleum &
Construction Company
Co. Profile: DOPET was established
in 1981 to cater the Oilfield Maintenance
activity in the State of  Qatar. Catering
to the fields like Oil, Gas, Petrochemical

and Utilities Industries, both Onshore and
Offshore.
Job Desc: Engineering Graduate with
3 years work experience that deals with
Planning and Scheduling for Engineering
projects
Profile: Training or Experience and
Skills:Can communicate in both written
and oral English.Knowledge of standard
technical project specification required
Exp: 3 - 8 YearsLocation: Qatar
Email:engrjobs@dopet.com

Post: AVP - Business Development
(Energy & Utilities Vertical)
Company: v
Co. Profile:Wipro is an integrated
corporation that offers a diverse range
of  products, solutions and services in
systems,
Job Desc: Needs to have business
development experience. US/APAC/
Europe field sales experience will be
very helpful.
Profile:Significant previous experience
in strategic advisory projects
Exp:12 - 15 YearsLocation: Mumbai
Email: juhipreet.gulati@wipro.com
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Tenders

Company : Indian Oil Corporation Ltd.
Nature of  Work :  Procurement of
Safety Items / Equipments for our ter-
minals / deptts. LPG Plants / AFSs.
Tender Ref  No.:   G-30-08
Tender Authority:  Indian Oil Corpo-
ration Ltd.,  Chennai, Tamil Nadu
Due Date :20-Nov-2008

Company :  Bharat Petroleum Corpo-
ration Ltd.
Nature of  Work : Transportation of
auto LPG by road in tank trucks.
Tender Ref  No.   ALPG/OPS/
TT(WR)2008
Tender Authority: Bharat Petroleum
CorporationLtd.,Mumbai,   Maharashtra
Due Date :  20-Oct-2008

Company :  Indian Oil Corporation
Ltd.
Nature of  Work -Design, Manufacture,
Supply of  42 Nos. Unloading/Loading
Arms (30 Nos. for LPG Unloading, 10
Nos. for LPG Loading & 2 Nos.
Tender Ref  No.: S/80/08/1616/4
Tender Authority :  Indian Oil Corpo-
ration Ltd.., Mumbai, Maharashtra
Due Date : 21-Nov-2008

Company :  Karnataka State Road
Transport Corporation
Nature of  Work :  Supply of  Turbin
oil.
Tender Ref  No.: G35-08
Tender Authority  : Karnataka State
Road Transport Corporation,Bangalore,
Karnataka
Due Date : 24-Nov-2008

Company :   Indian Oil Corporation
Ltd.
Nature of  Work  Internal cleaning, in-
spection, repair and painting of crude oil
storage tank.
Tender Ref  No.: HBCTS08023
Tender Authority :  Indian Oil Corpo-
ration Ltd., Haldia,West Bengal
Due Date : 21-Oct-2008

Company :  Indian Oil Corporation
Ltd.
Nature of  Work : Transportation of
Packed LPG in cylinders Ex-Erode
LPG plant.
Tender Ref  No.  TN/LPG-O/PT-
06/2008-09
Tender Authority :  North Western
Railway, Jaipur,Rajasthan
Due Date 21-Oct-2008

Company :  Steel Authority of India
Ltd.
Nature of  Work : Sale of  Crude Coal
Tar through On-Line Forward Auction.
Tender Ref  No.FA/0809/134
Tender Authority :  Steel Authority of
India Ltd.,   Rourkela,Orissa
Due Date : 25-Nov-2008

Company :  Steel Authority of India
Ltd.
Nature of  Work :  Supply, installation,
testing and commissioning of DG set.
Tender Ref  No.FA/0809/134
Tender Authority : Steel Authority of
India Ltd.,  Rourkela,  Orissa
Due Date :  25-Nov-2008

Company :  Indian Oil Corporation
Ltd.
Nature of  Work :  Maintenance & in-
spection of  crude oil storage tank no.
SS-40.
Tender Ref  No.PWRJT08036
Tender Authority : Indian Oil Corpo-
ration Ltd.., Rajkot, Punjab
Due Date :  22-Oct-2008

Company :  Indian Oil Corporation
Ltd.
Nature of  Work : Appointment of
carrying and forwarding agent (CFA)
at different places for Lubricants of
IOCL(MD).
Tender Authority :   Indian Oil Cor-
poration Ltd., Kolkata,  West Bengal

Tender Ref  No.: WBSO/LUB/
PT/02(Kolkata)
Due Date : 28-Nov-2008

Company :   Indian Oil Corporation
Ltd.
Nature of  Work : Appointment of
carrying and forwarding agent (CFA)
at different places for Lubricants of
IOCL(MD).
Tender Ref  No.: Siliguri)AT/
80.08.5007-23/09
Tender Authority: Indian Oil Cor-
poration Ltd.., Kolkata, West Bengal
Due Date: 24-Oct-2008

Company :Indian Oil Corporation
Ltd.
Nature of  Work :  Supply of  Lubri-
cating Oil Servosystem.
Tender Ref  No.: WBSO/LUB/
PT/01(Durgapur)
Tender Authority:  Indian Oil Cor-
poration Ltd., Kolkata    West Bengal
Due Date : 28-Nov-2008

Company : Assam Rifles
Nature of  Work : Supply of  Oil
machinery / General purpose Machin-
ery Oil.
Tender Ref  No80/08/1002
Tender Authority : Assam
Rifles, Imphal Manipur
DueDate:  29-Nov-2008

Company :N.F. Railway
Nature of  Work :Maintenance of
centralized LPG System in 106 Pan-
try Cars.
Tender Ref  No:40-04-08-0079
Tender Authority N.F.
Railway,Dibrugarh,Assam
DueDate:    02-Dec-2008

Company :   East Coast Railway
Nature of  Work : Supply of  MOD
Lubricant Pin with Bushes etc.
Tender Ref  No.:  01083298
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Tenders

Company : Oil India Ltd.
Nature of  Work:SAugmentation
of Storage capacity of ITF (Inter-
mediate Tank Farm) by 40,000 cum
for creation of additional ullage for
crude oil of  Intermediate Tank
Farm. Amendment as per dated
"25/10/2008".
Tender Ref  No. DCO0474P09
Tender Authority : Oil India Ltd.c,
Dibrugarh,  Assam
Due Date : 02-Dec-2008

Company : Directorate General of
Supplies & Transportzupply of
transformer oil.
Tender Ref  No.  P/72002/Q/
ST-9/2009-10/Advt.
Tender Authority :
Uttar Haryana Bijli Vitaran Nigam
Ltd., Panchkula, Haryana
Nature of  Work:Procurement of
Multigrade Engine Oil, Gear Oil ,
Grease etc.
Due Date :  19-Nov-2008

Tender Authority: East Coast Rail-
way, Bhubaneswa, Orissa
Due Date:  02-Dec-2008

Company : Oil & Natural Gas Cor-
poration Ltd.
Nature of  Work : Procurement of
SRP Related Items i.e. polish rod with
coupling, polish rod clamp, pump-
ing tee etc.
Tender Ref  No.  D18RC08001
Tender Authority :  Oil & Natural
Gas Corporation Ltd.,Kolkata,  West
Bengal
DueDate- 27-Oct-2008

Company : Gulbarga Electricity
Supply Company Ltd.
Nature of  Work : Supply of  250
KL EHV grade fresh transformer
oil.
Tender Ref  No.  SEE(P)/EE/

MM/AEE-2/PC-223/08-09/21392-
400
Tender Authority :  Oil & Natural
Gas Corporation Ltd.,Gulbarga,
 Karnataka
DueDate- 20-Nov-2008

Company : Steel Authority of India Ltd.
Nature of  Work:Procure 8000 MT Cal-
cined Petroleum Coke.
Tender Ref  No. BSP-381/2008-2009
Tender Authority :  Steel Authority of
India Ltd., Bhilai, Bhilai
Due Date :  22-Nov-2008

Company : Steel Authority of India
Ltd.v
Tender Ref  No.   BSP-381/2008-
2009
Tender Authority : Steel Authority of
India Ltd. ,Bhilai,Chhattisgarh
Nature of  Work:Procure 8000 MT
Calcined Petroleum Coke
Due Date :   22-Nov-2008

Company : Karnataka State Road
Transport Corporation
Nature of  Work : Procurement of
SRP Related Items i.e. polish rod with
coupling, polish rod clamp, pumping
tee etc.
Tender Ref  No. G35-08
Tender Authority :  Karnataka State
RoadTransportCorporation,Bangalore
Karnataka
DueDate-24-Nov-2008

Company : Kerala State Road Trans-
port Corporation
Nature of  Work : Supply of  yellow
petroleum jelly.
Tender Ref  No. SRA3/008076/08-
03/11
Tender Authority :  Kerala State Road
Transport Corporation,Trivandrum
Kerala
DueDate-25-Nov-2008

Company : Eastern Railway
Nature of  Work:Supply of  petroleum
hydrocarbon solvent (MTO)
Tender Ref  No.  0887/105/08/1018
Tender Authority :   Eastern Railway,
Kolkata,West Bengal
Due Date : 28-Nov-2008

Company : South Western Railwayv
Nature of  Work:Supply of  Lube Oil
Servo Press-150 RR.
Tender Ref  No. 80/08/1031
Tender Authority :   South Western
Railway, Hubli, Karnataka
Due Date : 02-Dec-2008

Company : North Western Railway
Nature of  Work:Supply of  Lube Oil
Servo Press-150 RR.
Tender Ref  No. 50.80.07.0820
Tender Authority :   orth Western Rail-
way, Jaipur, Rajasthan
Due Date : 02-Dec-2008

Company : East Coast Railway
Nature of  Work:Supply of  Hydraulic
Oil 68, Engine Oil SAE 40
Tender Ref  No.PCE/ECoR/2008-09/
TM/05
Tender Authority :  East Coast Railway,
Bhubaneswar, Orissa
Due Date : 27-Nov-2008

Company : Central Railway

Nature of  Work: Supply of  Enklo 150
of  M/S HPC, Servo System 150 of  M/
S IOC, Bharat Hydrol 150 of M/S BPC
Oil Hydrolic.
Tender Ref  No. 13083139
Tender Authority :   Central Railway.,
Mumbai, Maharashtra
Due Date :  27-Nov-2008

Company : South Western Railway
Nature of  Work:Supply of  Lube Oil
Servo Press-150 RR.
Tender Ref  No.PCE/ECoR/2008-09/
TM/05
Tender Authority :  South Western Rail-
way, Hubli, Karnataka
Due Date : 02-Dec-2008



Petroleum Bazaar
   October, 2008

40

PRICE

Public Sector Oil Prices - Ex Mumbai

FO(Gen)

FO(Guj)

LDO
LSHS
Naphtha
SKO(Ind)

PER BASIC ST.SUR OCTROI TOTAL
WITHIN

BMC

TOTAL
OUT OF

BMC

ED
(within
BMC)

ED
(outside

BMC)

Price
within
BMC

MT
MT
KL
MT
MT
KL

16
16
16
16
16
16

54.83
113.62
55.20

4.00

144.89
0.00

66.08
147.00
141.00
62.00

EDProduct

20960.00
20960.00
30140.00
22512.94
34822.78

21014.83
21073.62
30195.20

2962.36

6834.58
3172.39
3994.20
4528.44

2942.08
2950.31
6727.33
3151.81
3971.64

24045.17
24112.44
37124.95
25759.31
2813.57

21159.72

30961.28
22659.94
24963.78
32346.00

25927.50

Edu

3%
3%
3%
3%
3%
3%

Addl.
Cess

 2500

PER ED BASIC E DUTY 3% Edu. TOTAL
SCN(REF.NAP) 1.5.2007 MT 14 24990.00 3498.60 104.96 28593.56
BIT. (P)80/100 MT 14 37870.00 5301.80 159.05 43330.85
       ( Bulk) MT 14 34770.00 4867.80 146.03 39783.83
       (P) 60/70 MT 14 38670.00 5413.80 162.41 44246.21
       ( Bulk) MT 14 35570.00 4979.80 149.39 40699.19
      (P) 30/40 MT 14 40900.00 5726.00 171.78 46797.78
      (Bulk) MT 14 37800.00 5292.00 158.76 43250.76
SBP (16.3.2007) KL 32 32700.00 10464.00 313.92 43477.92
HEXANE (16.3.2007) KL 14 30000.00 4200.00 126.00 34326.00
MTO (17.7.2007) KL 14 38200.00 5348.00 160.44 43708.44
BENZENE(1.7.2007) MT 14 41700.00 5838.00 175.14 47713.14
TOLUENE( 1.7.2007) MT 14 38550.00 5397.00 161.91 44108.91
PPFS(C3) (1.7.2007) MT 14 48740.00 6823.60 204.71 55768.31

4.0%
12..5%

12..5%
12..5%
12..5%
4.0%

12..5%
12..5%

12.5%

12..5%

VAT

12..5%
12..5%
12..5%

Cash / Brent $/bbl - Daily

29077.81

Price
Outside

BMC
VAT

12.5%
2%@C
12.5%
12.5%
12.5%

12.5%

Base OilBase OilBase OilBase OilBase Oil

IRAN (USD Per Ton) EUROPE (USD Per Ton) INDIA (Rs. Per Ton)
SN 150
SN 500 SN 500

SN 150
  SN 500

78.30+
792.00
785.00 801.00

805.00 78.30+
SN 150

37010.29

International Oil Prices

  38000.90

32280.00
24822.78
32284.00 4519.76 36939.35

24210.96

P RO DUC T UNIT

 C RUDE 5 - O c t 1 2 - O c t 1 9 - O c t 2 7 - O c t
Ny me x  Cr u d e $ /b b l 9 1 .9 9 7 9 .5 4 7 2 .9 9 6 3 .9 1
d a te d  B r e n t $ /b b l 8 7 .6 0 7 5 .4 8 6 8 .5 1 6 0 .5 5
W TI Cu s h in g  $ /b b l 9 3 .8 8 7 7 .7 0 7 1 .8 5 6 3 .1 5
NY M EX  FUT URE
Fu e lO il No .2  /g a ¢ /g a l 2 6 5 .8 9 2 2 5 .6 0 2 1 4 .1 4 1 9 5 .3 2
Un le a d G a s o lin e ¢ /g a l 2 2 2 .7 0 1 8 4 .4 8 1 6 8 .5 0 1 4 7 .6 0
Na tG a s $ /MMB tu $ /MMB tu 7 .3 5 6 .5 4 6 .8 5 6 .1 3

INT ERNA T IO NA L  P RIC ES

22512.94


